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THIS EASY WAY! 


Spray your cattle and other livestock with Rotenox “Triple XXX”, 
the livestock spray concentrate that controls ALL FOUR — Grubs, 
Lice, Ticks and Mange Mites. Rotenox has demonstrated its effective- 
ness to the satisfaction of leading livestock producers the nation over. 
Has many advantages in use and application! Mixes readily with 
water. Stays in solution without agitation. Does not require high pres- 
sure spray application. CAN’T HARM livestock or person spraying, 
when used as directed.. Okay for use on dairy cattle. It's ECONOM- 
ICAL too — one gallon of concentrate makes up to 160 gallons of 
finished spray. Also an excellent “show coat spray”. Leaves animal 
with beautiful, glossy coat, hair and hide in wonderful condition. 


SENT FREE ! Complete 
Livestock ‘Spray Guide” and 
"Stock-Pest Manual” 


The most comprehensive and completely 
accurate guide ever offered for the con- 
trol of external parasites affecting live- 
stock. Includes “Stock-Pest Identification 
Chart” which pictures various stock 
pests, and tells you how to control them. 
It’s yours for the asking, including easy- 
to-use ‘“Spray Chart’. Address card or 
letter to Dept. RX-3 


QoTENay 


SPRAY MIX 


Improved type of wet- 
table powder containing 
5% Rotenone, plus 
powerful wetting, pen- 
etrating, and dispersing 
ingredients. Mixes easi- 
er. Wets thoroughly. 
Gets better results. For 
use in power sprayer 
for grubs, lice and 


GRUB SPRAY 
BOMB 


A quicker, easier way 
to treat limited num- 
bers of cattle for 
grubs. Spray directly 
into grub. cysts. Kill 
grubs without break- 
ing scab, without 
brushing in! 
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Prompt 
Treatment 
Prevents Losses 


from Shipping Fever! 


el Ce a quick inexpensive way to restore your animals 
to health when they show signs of infection by the dan- 
gerous bacteria commonly identified with Shipping Fever. 


a —- 


Livestock Dept. of Capital Drug Store 
Bismarck, North Dakota. 
® It’s Easy to Get Franklin Products 
Close to Where You Live! 
Throughout the livestock areas of the 
United States and Canada, represen- 
tative stocks are carried by Franklin 
Dealers. These are usually the lead- 
ing Drug Store of the locality. If you 
don’t know nearest Dealer’s name, 
write nearest Franklin office. 
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Give Them Promptly the Prescribed Treatment of 


FRANKLIN TRI-SULFA 


This combination of three effective sulfonamides is giving remarkabie results by inhibiting 


_ the growth of a wide variety of organisms, not only those commonly associated with Ship- 


ping Fever, but also in conditions of Calf Diphtheria, Calf Pneumonia, Foot Rot, Metritis and 
Septic Mastitis. In both solution and bolus form. Full directions in free Franklin Catalog. 
Every stockman should keep a supply on hand for prompt administration. 


DON’T WAIT—VACCINATE! DON’T FEED LICE ALL 
Purchasers of stockers and feeders will WINTER! 
minimize their risk of Shipping Fever by A practical answer to the problem of lice 
a protective dose of infestation is a thorough spraying or dip- 
FRANKLIN CORYNEBACTERIUM ping with 
PASTEURELLA BACTERIN FRANKLIN D-THANE 
Unsurpassed for building resistance one application destroys both lice 
against the Hem-Sep factor. and eggs. 


Be sure to have latest copy of the big, colorful FRANKLIN Catalog. Illus- 
trates, describes and prices the most complete line of livestock supplies on 
the market. A valuable reference guide to the treatment of many diseases of 
cattle, sheep, horses, hogs and poultry. Free at your local Franklin Dealers, 
or write to any Franklin Sales Office. 


O.M. FRANKLIN SERUM CO. 


Denver - Kansas City - Wichita - Amarillo - Ft. Worth - Marfa - El Paso 
Montgomery - Alliance - Salt Lake City - Los Angeles - Portland 
Billings - Calgary 














Many Hereford breeders are forced to sell 
top quality breeding stock that would not 
wherein’ be for sale due to the long 
drouth. Their loss is your gain. 


HUNDREDS OF 






Herd Bulls, Range Bulls, Farm Bulls 
All Kinds—All Ages 
LOTS OF 2-YEAR-OLD BULLS 


If you need a BULL or a HUNDRED BULLS 
this is the sale to buy them. 


HUNDREDS OF 


aS 


Cows, Cows and Calves, Bred and Open 
Heifers. Many that would not be for sale 
were it not for the drouth. A real oppor- 
tunity to buy foundation females at bargain 


2 Saag a 


ROUND-UP 
SLITS 


CARLOT BULL BARN—STOCK SHOW 
FORT WORTH, TEXAS 


NOV. 23-24 


Two BIG Sale Days... 


Selling BULLS and FEMALES 
each day. 


SFM tte free oO Oey Lou ol he 















Sale Sponsored by 
TEXAS HEREFORD ASSOCIATION 
Henry Elder, Sec.-Mgr. 


1105 Burk Burnett Bidg. 
Fert Worth, Texas 















OTHERS WORSE OFF—Pasture con- 
ditions have been above average in this 
section this summer. Has been quite dry 
here this fall. Some moisture to toughen 
up the grass would help considerably. 
Cattle have summered good and the cows 
especially are in excellent shape. Prices 
are the big drawback; but we realize we 
are much better off here than they are 
in the drouth areas, where they have to 
sell whether they want to or not—so we 
really should not be complaining.—Har- 
old W. Scott, Campbell County, Wyo. 


RAIN!—I believe drouth was largely 
responsible for our troubles last year 
and this. Rain over a wide area has put 
stockers and feeders in the Panhandle 
up $4 a cwt. Probably this is temporary 
and there will be a reaction. I am talk- 
and there will be a reaction. — Jack 
Mansfield, Oldham Co., Tex. 





Made your plans for the American 
National convention? « Jan. 12-94, 
Colorado Springs. 
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The Universal Stock Chute 


(With foot-trimming attachments) 
The world's best cattle machine. Used 
by 5,000 leading cattlemen. 


The Calf Cradle 





The most efficient and convenient 
means for handling 100- to 300-pound 


calves. 





The “Hot Iron" Heater 


The most modern and efficient means 
for heating branding and dehorning 
Please specify which is pre- 
ferred—butane or distillate. 


irons. 


GEO. K. TURNER | 


Cimarron, New Mexico 


AMERICAN CATTLE PRODUCE 


MFG. CO. 
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The Lookout 
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THERE'S A STORY behind the recent wheat referendum, the cattlemen's caravan, 
and the House Agricultural Committee hearings that shows an entirely different picture 
of these three events from the one the general public probably has. 

TAKE THE WHEAT VOTE. Was it really representative or is there an explanation for 
the paradox that while the farm vote last year seemed to favor a change in our farm 
program, 87 per cent of the farmers voted for acreage control and high supports. 

IT IS POINTED OUT by Karl D. Butler, a well-known columnist, that about half of 
the eligible farmers voted on the wheat control question and that was only 7 per cent 
of the country's farmers. As a Sample of how the voting went, two of the most im- 
portant wheat states cast enough "yes" votes to win national approval of the program. 
In New York only 3 per cent of the farmers voted. Besides, the voters were given only 
the choice of 90 per cent of parity or 50 per cent. 

THE SPECIALIZED VOTER put over the vote, the columnist says. 
kind of referendum should be accepted as being democratic. 
vital concern to all farmers and every American. 

THE QUICKEST WAY, he says, to socialize any country is to encourage each segment 
of its population to write its own ticket on what it thinks the government should 
do for it. 

A SIMILAR QUESTION is involved in the report of the touring House Agricultural 
Committee that it has found overwhelming desire among farmers and stockmen for high 
Supports. Yet the American National, the Texas cattlemen's association, the Oregon 
association, the Nebraska cattle feeders association just recently opposed supports. 

A WIDE SURVEY conducted by the Rocky Mountain News in northeastern Colorado 
resulted in 60 per cent of those questioned indicating they were willing to give Sec- 
retary Benson a chance to develop a farm program along his own lines. 

THE LEADER of the cattlemen's caravan to Washington, James G. Patton of the 
Farmers' Union, made this explanation: "The controversy over cattle is a fight for 
extension of all government price support." If cattlemen come under supports, other 
commodity supports will be strengthened. If not, it may be impossible to hold the 
program for other basic commodities. 

SECRETARY BENSON'S CRITICS say he has a do=nothing attitude toward cattlemen 
and farmers. Some say he should make corn supports flexible. Here, as in the general 
basic commodities area, he is tied to the law and must continue the high supports. 

He inherited both the support laws and the problem of falling farm and cattle prices. 

FOR CATTLE, where he had a free hand, he first called into conference represen- 
tatives of the cattle and allied industries. He immediately removed price controls on 
beef, which had played a part in bringing on the present hardships. 

HE ACTED QUICKLY to give relief to those in drouth areas by providing lower priced 
feed, special loans for those who needed credit, both inside and outside the drouth 
sections, and he prevailed on the railroads to reduce freight rates. 

HE INSTITUTED the beef buying program, also at the suggestion of the American 
National. While there was fumbling here in getting it started too late and leaving room 
for speculation in buying the animals, that campaign is now getting to the point where 
it is making itself felt and finally pushing the market up on lower grade animals. 

HE COOPERATED with the cattlemen, packers, retailers, the National Live Stock 
and Meat board and other groups in a nation-wide beef merchandising campaign which has 
boosted beef consumption to a new record high. This and the beef buying and drouth 
programs were launched to help an industry in need of help but not in such a way as 
further to complicate the present farm program that everyone admits needs overhauling. 

THE MAN WHO HEADS the Agriculture Department has received a vote of confidence 
from the President. The American National -- and, we think, agriculture generally -- 
has endorsed his honest effort to remedy a bad current situation without undermining the 
permanent status of agriculture in the nation. 


He asks why this 
The issue, he says, is of 
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Miss Black... 


mother of 





S he’s a young Angus heifer... bonnie 
and black ... unaware of the role 
she’ll play in the world of tomorrow. 


She’ll give birth to a black calf ... 
will nurture it and protect it as all 
good mothers do their young. And her 
calf will give birth to a calf ... and 
she to another. And more and more 
Blacks will appear—year after year— 
till the green pastures of Mother 
Earth bloom with the beautiful Blacks. 


Mother of money 
Why will Angus become so prominent 
in the future? Why is it America’s 
fastest growing beef breed? 


1. Partly because the consumer 1s 
king . . . he demands well-marbled, 
quality beef. And the International 
-Carcass Contests have proved time 
and time again that Angus is Ameri- 
ca’s Best Beef. 





2. Partly because the packer is the 


paymaster ... he’ll usually bid more 
for Black steers because they dress 
out a premium carcass and a higher 
percentage of good, salable beef. 


3. Partly because you, like all 
cattlemen, are busy ... and a man 
to do a day’s work for a day’s pay 
is hard for you to find. Why should 
you go to the time and trouble and 
loss of dehorning when naturally horn- 
less Angus breed the horns off? And 
why should you be bothered with 
cancer-eye and pinkeye and sun-burned 
udders and other time-takers and 
profit-robbers? 


4. Mostly, however, because Angus 
are Angus. And Angus are bred to 
convert feed and grass efficiently. And 
Angus cows and heifers have less calv- 
ing trouble for Angus calves have 
smaller polled-shaped heads. And 


Tomorrow 


Angus cows give more milk and wean 
calves weighing up to 65 lbs. heavier. 

Yes, that’s why Miss Black will be 
the Mother of Tomorrow. 


Mother of your herd 
Why don’t you join the parade of 
progress? Why don’t you follow the 
path of profit and pride? Why don't 
you build an Angus herd? 

You can buy a bred heifer or two 
from one of the many good Angus 
breeders in your state. Or you may 
buy your foundation animals from on¢ 
of the local Angus auctions in your 
community. Today, the price is right 
for the beginner . . . for tomorrow, 
the demand for quality beef will again 
exceed the supply. So— 

Build for the future! Buy Blacks! 
Get “tomorrow’s beef cattle today!’ 


American Angus Association : 
Chicago 9, Illinois E 
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‘Free Markets Make Free Men’ 


IVE WORDS, “FREE MAR- 

kets make free men,” contained 
in a resolution adopted in Denver 
Oct. 19 by the executive committee 
of the American National Cattle- 
men’s Association, give the most 
important reason that most cattle- 
men are opposed to a price support 
law on cattle. 

To most cattlemen this truism 
is enough to keep them from want- 
ing the government to fix higher 
cattle prices. These could mean 
that exchange in the open market 
would stop. The government would 
then have to buy the beef and 
store it, and this in turn would lead 
to government control of produc- 
tion. 

They know that the cattle busi- 
ness will be more profitable and 
satisfying and will serve the public 
best if cattlemen retain control of 
their own industry. 


The Smuggling Case 


NE WOULD THINK THE 

cattleman had enough trouble 
these days. But on top of drouth 
and low prices he has a notorious 
cattle smuggling case on his hands, 
and the government is very slow 
doing anything about it. 

The smuggling involved 80 
head of Charollaise cattle trucked 
to the ranch of A. A. Broussard 
near Kaplan, La., from Mexico just 
south of where foot-and-mouth 
disease broke out recently. Appli- 
cation for a permit to bring the 
animals was made to the BAI. The 
permit was denied. The smuggling 
job was pulled off last May, but 
the cattle are still in this country. 


Those who defend the smuggling 
say that these expensive animals 
are the best breed of cattle in the 
world and would, if allowed to be 
used here, revolutionize the beef 
industry of the country to its 
benefit. 

This is a pretty broad statement, 
but even assuming that it is true, 
that does not alter the fact that 
the animals are here illegally and, 
coming from near a_ foot-and- 
mouth disease infected area, are a 
menace to the industry. 

It is no defense that they have 
been in the country since May, 
when the smuggling took place, 
and have caused no outbreak of 
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It is doubtful anyone could get 
a law that would support cattle on 
a higher price plane than other 
agricultural products. And the 
highest support now in effect on 
any agricultural commodity is 90 
per cent of parity, and such a sup- 
port on cattle would raise prices by 
an amount smaller than is often 
registered in one day’s trading on 
a free market. 

Price supports would inevitably 
result in compulsory government 
grading, price ceilings, production 
restrictions, marketing quotas and 
regulations as yet unheard of. It 
would require an army of office 
workers even to attempt to make 
the calculations necessary to com- 
pute support prices for grades and 
classes and for areas of production. 
To make those prices apply on the 
everyday market would be impos- 
sible. It takes buyers with long 
years of experience to correctly 


the disease, for it is a fact that 
there have been cases of foot-and- 
mouth disease breaking out almost 
a year after the virus was sup- 
posed to have been wiped out. 
These animals are in this coun- 
try illegally; they are a threat to 
the entire cattle industry, for they 
may carry the dangerous foot-and- 
mouth disease virus. Even with- 
out regard to the question of dis- 
ease, keeping them here would in 
effect set the precedent of con- 
doning smuggling into the United 
States. They should either be 
slaughtered immediately or re- 
turned to their point of origin. 


Time for Thought 


T RECENT MEETINGS 

there have been wild charges 
thrown at association representa- 
tives who oppose a law to support 
cattle prices—that they are domi- 
nated by wealthy cattle barons who 
can ride through the present de- 
pressed market without a care for 
the other guy; that the cattlemen’s 
associations are doing nothing in 
the present crisis. 

On the other hand, we have 
heard the charge of “socialists” 
leveled at cattlemen who sincerely 
believe a price support law will 
correct the bad market condition 
and not lead to government control. 

We do not say that somewhere 


judge the finish of an animal to 
the satisfaction of the seller. 

Secretary of Agriculture Benson 
told the Farmers Union group that 
recently caravanned to Washing- 
ton to ask for supports that past 
efforts to put price floors under 
perishable goods were a dismal 
failure on hogs and a fiasco on 
potatoes. Those who have advo- 
cated a support law for cattle have 
yet to come up with a scheme that 
would work. 

But if a law could be fashioned 
somehow to bolster prices to the 
satisfaction of all who want sup- 
ports, the signposts that indicate 
to the producer how he should run 
his business will have disappeared 
and all that will be left to guide 
him will be the high support to 
make him produce more and more 
until the government takes over— 
and he is no longer free to conduct 
his own business. 


between these two reckless views 
lies the right one, because we be- 
lieve there is only one answer— 
free markets. But we do say that, 
for the good of the industry, men 
must try to stay with facts and 
reason, not only because these 
should rule in settling all problems 
but because in this instance the 
cattle industry has so much at 
stake in making the choice between 
a controlled market or a free 
market. 


Nor should the choice be dictated 
by political strategy, with charges 
and counter-charges tending to 
become heated and exaggerated. 


Let the proponents of a support 
law plead their strongest argument 
—that most other things are sup- 
ported and therefore cattle should 
be. But let us reply with an even 
stronger argument, in the words 
of an American National executive 
committee resolution — that “free 
markets make free men.” 

Our point is that ruffled tempers 
and reckless talk can do great harm 
to the industry that supports both 
the proponent and the opponent in 
this important question, for if 
rancor and repeated unfounded 
charges lead the cattle industry 
into government control, we will 
have taken the final step in a con- 
trolled agricultural economy. 

It is a time for thoughtful dis- 
cussion and sober thinking. 


7 








The ‘National’ 


At Work 


BEEF BUYING—tThe story on Page 9 
shows the executive committee got fast 
action on at least one request—stepped- 
up buying of government beef. By Oct. 
26 nearly 190 billion pounds had been 
bought. 

LIVESTOCK LOANS — The commit- 
tee, during discussions on the special 
livestock loan law, learned that many 
stockmen did not know such credit was 
available. The item below gives the es- 
sential facts about this special livestock 
loan, available to all cattlemen and feed- 
ers who can’t get credit elsewhere. 

SMUGGLING—The American National 
office renewed efforts last month to try 
to get something done about the smug- 
gled Charollaise cattle now in Louisiana. 
The animals came from near a foot-and- 
mouth disease spot in Mexico, and the 
association insists we are in danger as 
long as these cattle remain in this coun- 
try. They should be either slaughtered 
or returned to Mexico. 

LOCAL MEETINGS—During October, 
Assistant Executive Secretary Rad Hall 
attended two special meetings of the 
Wyoming Stock Growers Association in 








Douglas and Gillette and presented the 
American National’s views on price sup- 
ports. 


NEW BANG’S PROGRAM—While in 
Washington, Mr. Mollin attended a con- 
ference on brucellosis, together with 
Tom Arnold, chairman of the associa- 
tion’s sanitary committee, BAI officials 
and representatives of the Texas Cattle 
Raisers and other groups. A new Bang’s 
control proposal was the result. 

The tentative interstate regula- 
tions would require cattle shipped to be 
accompanied by a certificate from an 
authorized state or federal veterinarian 
showing test and negative reaction with- 
in 30 days before shipment except for 
cattle originating from certified brucel- 
losis-free herds or areas, steers, cattle 
consigned for immediate slaughter, cat- 
tle shipped under permit for feeding that 
are held subject to quarantine at destina- 
tion, strictly feeder calves under eight 
months, and all other calves under six 
months, and animals identified as offi- 
cial vaccinates. From the conference 
came a tentative plan to control this 
disease. 


TAX CASES—Stephen H. Hart, at- 
torney for the National Livestock Tax 
Committee, reports an interesting devel- 
opment in the tax field during the past 
month. This comes from two decisions 
by the tax court in connection with soil 


conservation expenses: 

In Collingwood, 20 TC No. 132, the 
court reversed the commissioner of jp- 
ternal revenue and held that a farmer 
was entitled to deduct the cost of terrac- 
ing farm lands to combat soil erosion. 
The court held that these expenses did 
not have to be capitalized because they 
were not done for the purpose of con- 
verting the farm to a new use; they did 
not add anything of a structural nature 
to it, and they did not add anything to 
the soil or make it more productive; they 
were designed merely to protect the 
farm against erosion and to maintain its 
productivity. 

In another case, Stoller, 53, 315 P-H 
Memo T. C., the court reached the oppo- 
site conclusion with respect to the cost 


of planting trees to prevent erosion. The | 
distinction would seem to be that in the | 


former case nothing was added to the 
ranch, in the latter case something was 
added. In the latter case, also, the point 
was a minor issue and was not argued 
as thoroughly as in the former. The dis- 
tinction, however, is hard to draw and 
will undoubtedly result in conflicting in- 
terpretations and controversy. It illus- 
trates the desirability of the amendment 
to the code, which is urged by the Na- 
tional Live Stock Tax Committee and 
which would clarify the right of a 
rancher to deduct expenditures for brush 
clearing, soil conservation, reseeding, etc. 





Do Times Really Change? 


HIRTY-TWO YEARS AGO THE 

American National held its annual 
convention in Colorado Springs at the 
foot of Pike’s Peak. 

Next January, the association will re- 
turn to that famed resort city for its 
57th annual convention. 


Striking is the similarity between the 
times and the conditions in the cattle 
industry existing in January, 1922, and 
now. 

An example of that similarity would 
be the opening words of the address of 
the then president, John B. Kendrick. 
“Never before during the existence of 
this association has it convened for its 
annual meeting at a time when the stock 
‘growers of the country were confronted 
with so many serious problems as those 
we are facing today,” the late senator 
from Wyoming began. 


“It may also truthfully be said that 
the financial losses during the past year 
have greatly exceeded those of any pre- 
vious year in the history of the industry. 
Prices on livestock have declined within 
a few short months from 50 to 60 per 
cent below wartime values, and there has 
been a corresponding decrease in both 
domestic and foreign demand.” 

Profit By The Past 

President Kendrick continued, “If our 

past experiences serve in any way as a 


guide, they may in a measure be profit- 
able, on the principle that any progress 
in the future must be based upon the ex- 
periences and the mistakes of the past.” 


In addition to consideration of the 
problems of tariffs, credit, rail rates, 
market supervision, grazing fees, the 
1922 convention considered seriously the 
problems of orderly marketing, efficient 
beef production AND stimulation of beef 
consumption. 


Meat Board Started 

It was also at this 1922 convention 
that a resolution was passed formally 
endorsing the formation of the National 
Live Stock and Meat Board which had 
been organizing in preceding months un- 
der stimulus of the American National. 

Some of the 1922 problems have fallen 
into their proper relationship of interest 
and attention on the agenda of the 1954 
convention, but orderly marketing, effi- 
cient beef production and the stimula- 
tion of beef consumption will still rank 
high in interest as continued efforts are 
made to solve problems which have 
proven to be always difficult. Over- 
shadowing all else now is price support. 

Headline speakers from’ among the 
leaders of industry and government will 
appear at the American National con- 
vention in Colorado Springs on Jan. 12- 
14, 1954. (Another coincidence: the 1922 





Remember January 12-14! 


convention was also held on Jan. 12-14.) 
A three-day program to include topics 
of interest and benefit to all cowmen 
and women has been arranged. 


Observers anticipate that action taken 
at the convention on such current vital 
subjects as price supports, beef promo- 
tion and orderly marketing will be the 
most important in the long history of 
the American National. 


And these observers feel, like Pres- | 


ident Kendrick in 1922, that this conven- 
tion “will be one of the most critical to 
the future of the livestock industry.” 





much photographed rock formation ™ 
the Garden of the Gods, at Manitou | 
Springs, Colorado. 
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Na*ional Executive Committee Calls for 


Stepped-Up Beef Buying Program 


HE EXECUTIVE COMMITTEE OF 
the American National Cattlemen’s 
Association in Denver Oct. 19 asked for 
a revised and enlarged beef buying pro- 
gram, originally suggested by the asso- 
ciation earlier this year, to include “buy- 
ing beef in substantial quantities, 
enough materially to alleviate the pres- 
ent critical situation.” 


The resolution explained that upon 
summons of the administration it made 
“constructive suggestions for a buying 
program with funds from foriegn aid 
appropriations and Section 32 funds of 
the 1935 tariff act,” but that the gov- 
ernment “substantially failed” in ad- 
ministering the program by (1) being 
too deliberate in starting it, (2) con- 
tracting for future delivery, permit- 
ting speculation, (3) not being aggres- 
sive in asking processors to buy, (4) 
not expanding its program of “food 
rather than dollars” for foreign relief, 
(5) failing to spread contract awards 
over all producing areas, and (6) not 
giving the public enough information on 
the operation of the program and there- 
fore leaving an opening for agitation for 
a controlled price support program. 

The resolution said today’s artificially 
depressed live cattle market has been 
caused by the “aftermath of inflationary 
influences, attempts by government to 
impose controls, and a rapidly spreading 
drouth situation.” It “deplored the ef- 
forts of those who have attempted to 
make political issue of the existing 
emergency conditions.” 

Meeting with the 110 stockmen under 
the chairmanship of Association Presi- 
dent Sam Hyatt was Harry Reed, head 
of the livestock branch of PMA, and 


Undersecretary of Agriculture True 
Morse. 


Government Steps Up Buying 
Evident result of the committee meet- 
Ing was a stepped up buying plan an- 
nounced on Oct. 22 under which the gov- 
ernment contracted for the delivery of 
nearly 23 million pounds of hamburger, 
canned beef and frozen beef for the 
week—the highest weekly point since 
the program began. 


Buying since July totaled more than 
168 million pounds and 90 per cent of 
this was set for processing from beef 
bought during October to December. 
About 530,000 head of cattle will be re- 
quired to provide the beef to fill these 
contracts. Deliveries for the period are 
scheduled as follows: October 34.8 mil- 
lion pounds, November 44.2 million 
pounds, December 29.8 million pounds. 
In addition, the beef to fill contracts on 
40.8 million pounds for delivery Janu- 
ary to March must be produced from 
cattle slaughtered prior to Dec. 15. Mr. 
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Reed said government buying from Sep- 
tember to December will take about 45 
per cent of canner and cutter and about 
35 per cent of the commercial cattle off 
the market. 


The executive committee again op- 
posed “any legislated support or con- 
trol program” for cattle, saying that 
“free markets make free men.” 

One of the resolutions gave “whole- 
hearted support” to Secretary of Agri- 
culture Ezra Benson. 


Ask Revised Loan Law 


The loan program was the subject of 
a second resolution by the group. The 
special livestock loan program is ap- 
parently not accomplishing its objec- 
tives, the stockmen said. They asked 
that it be modified, particularly the re- 
striction on refinancing of existing loans 
or financing the operations of cattle- 
men where herds are now mortgaged. 


In a shot taken at the recent Denver executive committee meeting are (1. to r.) 
livestock branch, P&MA, Washington; Jay Taylor, Ama- 


Harry E. Reed, director, 


(The special livestock loans, available 
outside and in drouth areas to stockmen 
and feeders unable to get credit, are for 
$2,500 or more at 5 per cent to run 
initially for 3 years; present creditors 
are not asked to subordinate their claims 
but are expected to give the borrower 
a chance to improve his situation; the 
loans are under Farmers’ Home Admin- 
istration direction. When the loans are 
for $50,000 or more the secretary of 
agriculture must approve them. A ranch- 
er can get in touch with the loan com- 
mittee serving his area by seeing his 
banker, county agent, FMA supervisor 
or other local agricultural official.) 

Consumption of all the grades and 
cuts of beef depends upon research, 
processing and merchandising, the cat- 
tlemen said. They expressed gratitude 
for work done in this field and encour- 
aged development of more techniques 
to increase the consumption of beef. 





rillo, the American National’s first vice-president; True D. Morse, under secretary of 
agriculture, Washington; Sam C. Hyatt, Hyattville, Wyo., president of the American 


National. 





The Public ... and You 


By LYLE LIGGETT 


Ho’ LONG HAS IT BEEN SINCE 


you’ve been to 2 stockgrowers’ 
meeting? When was the last time you 
wrote your congressman? Have you 
called your local newspaper or radio 
station lately? 

In this critical period in the cattle in- 
dustry, your voice must be heard. This 
is a time of decision—and the decision 
cannot be made without the viewpoint 
of the majority. 

It is the responsibility of each and 
every man and woman on the ranches 


and farms of America to let their wishes 
be known. No one else can speak for 
you. An association or a congressman 
can be “spokesman” for a group of view- 
points which coincide—but they cannot 
be truly representative unless the ma- 
jority has spoken. 

When you hear of an “open meeting” 
on cattle problems—which today proba- 
bly means a debate on supports vs. free 
markets—how can your wishes be ex- 
pressed unless you are there? How can 
you blame the results of “polls” and 











“surveys” on a “loaded ballot” if you 
did not take the trouble to participate? 


When your congressman is called upon 
for a statement concerning a situation 
vital to you—how can he speak for you 
if you haven’t written or called him? 

And when the newspapers print stories 
about the cattle business—how can the 
editor know that he is getting true facts 
unless someone takes the trouble to set 
him straight or to compliment him when 
he has it right? 


Recently several major news publica- 
tions sent reporters into the sideroads 
of America to find out what the rancher 
and farmer felt about the administra- 
tion’s farm program. These trained ob- 
servers have reported that the “man in 
the country,” who is the only one who 
can know the situation best, does not 
agree with statements being made by 
some politicians. 


Do not blame the newspapers if they 
had assumed the congressmen had been 
speaking for their constituents. Do not 
blame the congressmen, for, in most 
cases, they have not had the time to 
“poll” personally all the men and women 
in their areas—and the voters had not 
bothered to write! 


There is no one to blame but our- 
selves. 


This is an “election” when a vote is 
a precious and powerful thing. 


Your voice is your vote—has it been 
heard? 


Your 
Castrating & Dehorning Methods 


with the Quick, Sure and Safe 


M-T APPLICATOR 


SIMPLE - HUMANE - ECONOMICAL 


Eliminates blood loss and weight loss. 
No open wounds. No crushing. No 
stiffness. Lessens chance of infection. 
Use in any weather. 


The M-T rubber ring method cuts 
off the circulation causing the un- 
wanted part to dry up and fall off in a 
few weeks, leaving a clean, smooth 
operation. Thousands in use. 


The M-T Applicator holds four 
rings at one loading which permits 
fast, one man handling. No moving 
parts to wear out or get out of order. 

Price complete with instructions $6.00 
Postpaid in U. S. A. 
50 No.1 rubber rings $1.00 ; 100 - $1.80 
50 No. 2 large $1.50 ; 100 - $250 
Save Time and Labor by Getting 


The New M-T DEHORNING 
and CASTRATING KIT 


Kit consists of 1 complete M-T Appli- 
cator for applying rings, 1} M-T Horn 
Groover, 50 No. 2 large rubber rings 
for dehorning, 50 No. 1 rubber rings 
for castrating and detailed instructions. 
Complete Kit, postpaid, enly- $11.00 
FULLY GUARANTEED DEALERS INVITED 


The Western Calf Puller 


Patented 


Save your cows and calves in difficult obstetrical cases. 
RN is 2 one man instrument with powerful even pulli—no 


Be ready to 
The WESTE 
i iS or tearing. Durable steel and aluminum constructi 

bronze bearings. Money-back guarantee. Price— eo es 


$37.50 
WRITE TODAY FOR COMPLETE FREE CATALOG 
All M-T PRODUCTS are FULLY GUARANTEED 








P. O. Bex 7877 





M-T SPRAYER CoO. 


Denver 15, Colo. 
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The AUM: Real or Paper? 


By Fred B. Harris 


AUM is a term coined by the federal 
grazing agencies to express the quantity 
of feed required to maintain an animal 
unit for one month. An animal unit is 
defined as being one mature cow, one 
and one-third yearlings, two weaner 
calves, one horse or five sheep. 

Grazing value or carrying capacity of 
range land is expressed in AUM’s. A 
particular range area may be said to 
have a certain number of AUM’s or 
animal unit months feed; or a range 
may be rated in value by the number of 
surface acres required to support one 
animal unit for one month. 

Carrying capacity of range areas, ex- 
pressed in AUM’s, is Cetermined by the 
grazing agencies by means of range 
surveys. In adjudicating the public do- 
main, it is standard procedure in many 
districts to total the supply of range 
survey AUM’s in each grazing unit and 
weigh this supply against the demand 
for AUM’s based on the dependent ‘prop- 
erty surveys. If the unit demand exceeds 
the supply, which is usually the case, 
then ranchers in the unit are given the 
“opportunity” to (1) accept a cut which 
will bring the unit demand in line with 
the theoretical unit supply, or (2) prove 
error in their neighbor’s claims of prior- 
ity and commensurability and thus re- 
duce the unit demand. 

The bureau stands on the range survey 
as the scientific means of determining 
range carrying capacity and the AUM is 
revered by the administrator, honored 
by the court and forced down the ranch- 
er’s throat. 

Is the AUM scientifically devised? 
Will it satisfy the nutritional require- 
ments of the various classes of livestock? 
Will it balance an outfit’s seasonal 
ranges? Are the range survey AUM’s 
a scientific and equitable means of divid- 
ing the range? Is the AUM real—or 
paper? 

The Range Survey AUM | 

The range survey is a formal inventory 
of the resources of the range. Observa- 
tions of the character and quantity of 
range forage and the physical features 
of the range are systematically recorded 
on specially devised writeup sheets and 
maps. The various plant species are in- 
dicated by their Latin names. Technical 
phraseology describes quantities, and 
values are expressed in numerical figures 
which are computed with mathematical 
precision and carried out to several deci- 
mal places. The great mass of collected 
information is compiled, summarized and 
ushered into the hands of the range 





The author has run sheep and cattle in 
Nevada and Colorado, has fed lambs in Kansas 
and is now cattle ranching at Deeth, Nev. For 
several years following his graduation from 
the School of Forestry and Range Management 
at Utah State Agricultural College in Logan, 
he worked with range surveys as a field 
range examiner, as head of the Office of 
Compilation and with the Range Economics 
department of the University of Nevada Agri- 
cultural Experiment Station. He speaks his 
views from a good background of actual ex- 
perience and first-hand knowledge about AUM’s 
. .. both paper and real.) 
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administrator as the principal source of 
his knowledge as to the carrying capa- 
city of the range. 

Range survey carrying capacity, ex- 
pressed in animal unit months (AUM’s) 
is derived by the following formula:* 
Density < Proper Use Factor = Forage 

Acre Factor 
Forage Acre Factor X Surface Acres = | 

Forage Acres f 
Forage Acre X Conservation Factor = | 

Permissable Forage Acres 
Permissable Forage Acres + 

Acre Requirement = 

Months 

Most range surveys are made by in- | 
telligent, conscientious college youths 
studying to pass Civil Service examina- | 
tions which will qualify them for em- | 
ployment with the various federal agen- 
cies. These boys may be from Indiana, 
North Dakota or any other state and | 
usually have little or no range livestock | 
experience. It is understandable, there- | 
fore, that range surveys are pitifully 
lacking in practical interpretation of the 
multitude of interrelationships that oc- 
cur on the range involving ranch-range 
balance, seasonal feed balance, stock 
water, topography, feed accessibility, 
class of livestock and economic factors. 

It is the premise of range surveys that 
the field examiner need not be seasoned 
in the practical aspects of range manage- 
ment but that his collected information, 
when processed through the AUM forn- 
ula, will yield true carrying capacity of 
the range. 

Cloaked in this complicated and seem- 
ingly scientific attire, which many range 
administrators themselves do not under- 
stand, it is difficult for most ranchers, 
lawyers and courts to question the valid- 
ity of the AUM. Could it be possible 
that this AUM formula is scientific in 
attire only and that beneath is an im- 
poster—a dangerous tool in the hands 
of grazing administrators? It is the in- 
tent of this discussion to describe the 
formula and procedure in understandable 
language and then to let you be the 
judge. 

DENSITY pertains to the portion of 
the ground which is completely covered 
by vegetation. It is expressed by a per- 
centage figure. For example, 10 per cent 
density would mean that 10 square feet 
of range area out of every 100 square 
feet is completely covered with vegeta 
tion. The examiner marks a circular plot 
on the ground containing 100 square 
feet and then he attempts to visualize 
the number of square feet of area within 
the plot occupied by each plant species. 
This number then becomes a percentagé 
figure since it represents the number 
of square feet in the 100-square-foot 
sample plot. 





Forage 
Animal Unit 


| 


(*There are several methods of range sur- 
veys. Each differs somewhat in field procedure 
and formula but all are similar in prinicple. 
While this discussion refers to the method 
used oe ec ——— vw, the ee 
apply vary: legrees surveys 0 
areas and those made by other federal 
agencies. ) 
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On « range that has been grazed, the 


examiner has to construct a mental pic- 
ture of the forage cover that was there 
before the cow ate it off. If this youth 
examines a spring range in the fall he 
has imagine what it would have 
looked like had he been there in the 
spring. He constructs this picture in his 


mind even though he has never seen the 
grass or the range before the cow ate 
it off nor seen the spring range in the 
spring. 

Density, then, is not a measure quan- 
tity but an estimate. The variations be- 
tween individual examiners’ estimates 
are considerable and so are the varia- 
tions between two survey crews working 
under separate supervision. 

Aside from the human limitations in 
estimating it accurately, density means 
little as to volume of feed produced on 
a range. Estimating the volume of feed 
on a range by density alone is almost as 
meaningless as determining the volume 
of hay in a stack from estimates of 
length and width with no consideration 
given to the overthrow measurement. 

Assume two ranges of equal acreage 
having the same percentage of the 
ground covered with grass—one range 
composed of little Nevada bluegrass and 
the other of bunch wheatgrass. The vol- 
ume of feed produced per acre on the 
wheatgrass range might be ten or more 
times that produced by the bluegrass. 
Other combinations of grass and browse 
plants may vary more or less in the vol- 
ume of feed produced. 

There is no provision in density esti- 
mates to evaluate the variations in the 
volume of feed produced on a range dur- 
ing a good year, a fair year or a dry 
year. 

These estimates and inconsistencies in 
the field examination are given mathe- 
matical values in the office where they 
are compiled and they become “scien- 
tific” percentages when they are entered 
into the AUM formula. 

PROPER USE FACTOR is expressed 
as a percentage of the density of each 
plant species that will be eaten by graz- 
ing animals on the range when it is 
properly managed and properly stocked. 
For example, on a properly managed and 
stocked range in Elko County the range 
survey says 20 per cent of the density 
of cheatgrass will be eaten, 50 per cent 
of the bitter brush and 50 per cent of 
the little Nevada bluegrass. These rat- 
ings are arrived at by a panel of range 
experts from the various federal agen- 
cies, 

In arriving at Proper Use Factors the 
experts do not anticipate the effects 
that local topography, stock water, plant 
combinations, temperature and moisture 
will have on the intensity that individual 
plants and range areas will be grazed. 
_ A dry hillside might be untouched dur- 
ing hot weather and grazed closely dur- 
ing a rainy period. In the fall, browse 
plants are sought after by cattle and 
in the spring they are little used when a 
cow is looking for green grass. 

There are many areas where cheat- 
grass is an important forage plant and 
is fully utilized. At higher elevations 
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where the bunch grasses predominate, a 
lesser percentage of cheatgrass might 
be eaten. Still the range survey gives 
cheatgrass a blanket rating of 20 per 
cent. 


There are innumerable variations in 
conditions and situations which make it 
impossible for anyone to express the 
Proper Use Factors of the different plant 
species in an exact mathematical per- 
centage. Still—these estimates and con- 
jectures, arising from a round table con- 
ference of federal employees, take on 
mathematical exactness when they are 
entered into the AUM formula. 


FORAGE ACRE FACTOR is the prod- 
uct of the estimated species density mul- 
tiplied by the estimated Proper Use 
Factor. Each of these two estimates is 
expressed in numerical values carried 
to two decimal places and the product 
assumes even more “scientific” exact- 
ness by being carried to four cecimal 
places. 


SURFACE ACRES refers to the acre- 
age involved in the sampling area. Sam- 
pling areas are generally set up for each 
type of vegetation; i.e. sagebrush type, 
aspen type, shadscale type, etc. The esti- 
mated boundaries of these types are 
sketched on a map and from the map 
the acreage is estimated. 


Tangible as ground surface may seem, 
still it cannot be computed accurately 
from a map. The obvious reason is that 
a map does not take into consideration 
the additional acreage involved in a 
square mile of mountainous terrain over 
a section of flat land. Range surveys 
ignore this and surface acreages stand 
unquestioned because type lines were 
sketched on plane land grid prepared 
by the General Land Office. 


FORAGE ACRES are the summation 
of the computed products of estimated 
species density times estimated species 
proper use factors times estimated sur- 
face acres of the vegetation type. The 
computed Forage Acre thus becomes a 
theoretical quantity expressed in nu- 
merical values carried to two decimal 
places and represents the surface acre- 
age of the vegetation type which is 
completely covered with forage that is 
100 per cent palatable and is utilized in 
accordance with ideal range manage- 
ment practices and stocking intensity. 

THE CONSERVATION FACTOR was 
developed by the Soil Conservation Serv- 
ice and is a quantity expressed in per- 
centage to be applied to the Forage Acre 
figure. When so applied, it is theorized, 
the potential computed carrying capacity 
will be adjusted downward so that the 
resulting stocking intensity will halt 
existing sheet and gully erosion, prevent 
anticipated future erosion and ultimately 
restore the soil resource to a hypothet- 
ically assumed condition of stability. 

In establishing the Conservation Fac- 
tor, percentage values are applied to 
varying physical conditions associated 
with soil removal by erosion. An example 
of some of the conditions and probable 
ratings might best illustrate: 

(Continued on Page 20) 
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Cattle Stock 


For dehorning, hoof trimming, horn 
branding, tatooing, and all other work 
’ on stock where complete access to all 
parts of the body, feet and head is 
necessary, you can't beat a Teco Cattle 
Stock. 





Patented triple-action dehorning gate 
holds the animal's head securely and 
safely . . . opens to allow the antmal 
to leave through the front of the stock. 





May be moved from place to place in 
a pickup truck or dismantled. They're 
ruggedly built to high Teco standards 
to give years of service. 










Distributed by 
Stoney, Inc. 
Denver-Fort Worth 


HALL & HARMAN EQUIP. CO. 


Toppenish, Wash. 


THOMPSON & GILL, Inc. 


Madera, California 
Please send me complete information on the 
following TECO ranch and feed lot equip- 
ment. 
OO Cattle Stock 

0 Cattle Squeeze 

; OO Calf Chute 
O Pilers & Stackers 


0 Fertilizer Loader 
0 Grain Elevator 

(0 Feed Wagon Beds 
OO Stock Trucks 





Mr Lu 


11 





He Sells, Plus 73 Other Herd Bull Prospects and Top Range Bulls Sell as Singles 


EIGHTH ANNUAL 


SALE OF 176 
HEREFORD BULLS 


CASPER, WYO.—NOV. 23 


The show is on November 22, Central Wyo. Fair Buildings 


The BEST BULLS Will Be in Casper 
Nov. 22-23 


This is the year to buy the Good Bulls at reasonable prices 


This husky, strong headed, good legged 
pen sells, plus 23 additional exceptional pens of 2. Also selling are 3 pens of 5 
and 13 outstanding pens of 3. 


For catalog, contact... TONY FELLHAUER 
Secretary, Wyoming Hereford Assn., Laramie, Wyo. 

















The Market 
Picture 





RASS cattle prices took a definite | 


turn upward by mid-October and 


from all indications the low point of the | 
season appeared to be behind us. In fact, | 


both cows and stock cattle had a much 
healthier tone in the trade than fat cat. 
tle. While grass cattle prices were work. 
ing upward, fat cattle prices were actu- 
ally slipping as supplies of fat cattle for 
this late in the season continued to ex. 


=e 
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ceed expectation. Dressed meat markets | 


appeared to be overloaded with beef, 
veal, calf and lamb at mid-October, 
Some of the factors were strictly of a 
seasonal nature to swell current supplies, 
For instance, the record slaughter of 
vealers and calves off the ranges will 
soon pass its peak. 


This factor alone has been an impor- 
tant depressing influence, when choice 


calf carcasses can be bought in the | 


wholesale trade around 26 to 28 cents 
in competition with choice beef carcasses 
selling around 39 to 43 cents per pound. 
Of course the seasonally heavy market- 
ing of cows has its part in depressing 
the general beef trade, although govern- 
ment buying of beef has lent material 
support to this phase of the trade. 

Another weakening influence in the 
dressed market has been the continued 
high rate of lamb slaughter, in the face 
of a record low number of stock sheep. 
Up until recently, packers were killing 
large numbers not only of fat range 
lambs but also unfinished lambs _ in 
feeder flesh. It was only within the 
past few weeks that lamb feeders took 
hold when they finally realized that they 
would have to pay the price if they ex- 
pected to feed lambs. All of these de- 
pressing factors have only a short time 
to continue as they are strictly seasonal. 

Another factor which should not be 
overlooked this season is the fluid con- 
dition of our present meat supply. Pack- 
ers on the whole have not been storing 
meat supplies to any extent and most of 
the production has been hitting the cur- 
rent market. Storage of frozen beef, 
which should be up at this season, is 
nearly 30 million pounds short of a 
year ago at this time. Frozen pork in 
storage is 32 million pounds short of 4 
year ago. Even frozen lamb is below 4 
year ago. 


In-Shipments Down 

Some encouragement to future cattle 
and lamb prices may be gathered from 
the fact that in-shipment of stocker and 
feeder cattle for the July through Sep- 
tember period to Corn Belt areas show 
a reduction of some 18 per cent below 
a year ago. In the case of sheep, the in- 
shipments show a sharp drop of better 
than 30 per cent. In addition, the cattle 
feeding survey made Oct. 1 by the BAE 
showed that the potential tonnage of 
beef in the months ahead of us may be 
considerably less. While an increase 0 
some 3 per cent is reported in numbers 
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Here’s something to 


hink about before next 


Spring rolls around 


A fellow’s usually too busy in 
the Spring with branding, cas- 
trating, dehorning and vaccina- 
GE ting to study up much on the 
technical side of animal vaccines. That’s why we’d 
like to take the time now to talk to you about the 
importance of Alhydrox* in Cutter vaccines. 





NO HASTE, NO WASTE 


Alhydrox in Cutter vaccines prevents vaccine 
waste. When ordinary vaccines are injected into an 
animal, many of the immunizing antigens are lost 
through normal body excretions because they’re 
released in the animal faster than its system can 
take full advantage of them. An Alhydrox-fortified 
vaccine, on the other hand, “bottles up” the anti- 
gens in the animal’s tissues and releases them 
s-l-o-w-l-y. This slow release results in a sure, steady 
build-up to durable peak immunity. 


Al (OH); 


Alhydrox is a short name for Aluminum Hydrox- 
ide—Al1 (OH)3—a Cutter exclusive. Many vac- 
cines are alum precipitated. In fact, Cutter produces 
some alum precipitated vaccines. However, alum is 
not Alhydrox. Due to a difference in their chemical 
properties and construction, alum precipitated vac- 
cines are not as easily standardized and controlled 








as those vaccines which have been Alhydrox ad- 
sorbed. Because of this, alum precipitated vaccines 
do not offer the same standard degree of immunity 
potential that a vaccine which has been Alhydrox 
adsorbed would. 


QUALITY PAYS OFF 


When you're selecting a bull, you don’t flip a coin. 
You buy the bull that can give the most profitable 
return in the long run. In vaccines, too, quality pays 
off. Alhydrox means higher level immunity per in- 
jection... higher, more durable protection. In terms 
of results, the cheapest is seldom the best, but the 
best is usually the cheapest. Something to think 
about before next Spring rolls around, isn’t it? 


Next Spring make sure you Specify 


ALHYDROX - Fortified 
Vaccines /CUTTER 


Blacklegol’''S-HS” Blacklegol”''S”’ ° 
Blacklegol” Pelmenal” Hemseptol ” 
Charbonol” 


* Registered Trade Name 


CUTTER Laboratories _ 


BERKELEY, CALIFORNIA 






























on feed in Iowa, Illinois and Nebraska, 
the kind of cattle on feed shows gener- 
ally much lighter weights. For instance, 
steers on feed weighing over 1,100 
pounds show a sharp reduction of 41 
per cent. The bulk of the supply on feed 
was in the 600- to 900-pound class. The 
proportion of heifers on feed was up 
considerably from a year ago. Inten- 
tions to market showed that a larger 
percentage would reach the market in 
October than last year, with the ulti- 
mate conclusion that numbers reaching 
the market in November and December 
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should be smaller. Recent large runs of 
fat cattle at Corn Belt markets would 
tend to bear out the latter statement, 
with such markets as Chicago recently 
having near-record supplies for this time 
of year. 

Corn Belt demand for replacement 
cattle expanded sharply by mid-October. 
Some of the demand was laid to dis- 
appointing corn crops. A number of 
dry areas apparently had corn which 
would not seal under government loan 
and thus would have to be fed. Also, 
much of the corn was so dry that un- 
usually large amounts of it were left 
in the field by mechanical corn pickers; 
this could easily be cleaned up by cattle. 
During mid-October apparently large 
numbers of stock cattle which had been 
intended to reach terminal markets sold 
direct, due to this expanded Corn Belt 
demand. Receipts of stock calves at 
some terminal markets have not been 
up to expectations, considering the vol- 
ume of cows arriving. Some indications 
are that many of the calves will be win- 
tered over and will not reach the market 
this fall, and that banks have indicated 
a willingness to go along with this idea 
with responsible parties. 


A Personal Account of 


The Swift Tour 


SWIFT TRIP—You begin to under- 
stand after a few days on the trip 
that this would be a happy world indeed 
if you didn’t have to handle any money 
at all. Swift & Company did the paying 
for us. They got our hotel rooms, bought 
our railroad tickets and paid for our 
meals. And, to add to this courtesy, when 
you occasionally said thanks, you were 
told it is Swift’s privilege to have you 
on the trip so that Swift & Company can 
show you (you are one of 24 men who 
either raise livestock or have something 
to do with the industry) what the pack- 
ing business looks like from the inside. 
To Swift & Company it is public re- 
lations work, and trips are scheduled 
twice a year. They are designed to an- 
swer whatever questions may be in the 
minds of the men who furnish the 
packers with their raw material. You 
learn about the limitations in freezing 
and storage; the importance of cattle 
receipts on the markets (every buyer, 
whether of cattle, sheep or carcasses 
seems to have the latest government re- 
ports on receipts right in his hip pocket) ; 
you learn that every rise in receipts is 
a signal to buyers—all along the meat 
trail to try to knock off a quarter or 
more; you learn how well buyers and 
sellers can foresee market trends, and 
you learn that always beef moves into 
consumption fast everywhere. 
Questions popped up and were frank- 
ly answered all through the almost daily 
sessions the “Swift trippers” had with 
the two representatives of the firm who 
accompanied us—Tom Glaze and Hi 
Newell of Swift’s public relations de- 
partment—and company officials in the 
various cities we visited. 


* 


aes 


WITH DISPATCH—Actually you get 7 
a rigorous daily schooling in the way aq | 
big packer operates. You see speed and j 
efficiency in moving meat to the big i 
consuming centers (two-thirds of al] © 
meat is consumed east of the Missis.- 
sippi); good forecasting a week or more 
ahead on how the dressed market will 
act so that cattle and lambs can be 
bought right; plenty of competition ip 
the business; traffic jams at the big © 
city wholesale loading docks; consumer 
preferences in poor and_ well-to-do 
neighborhoods—and, in the case of some 
of us at least, an occasional night club, 
on our own, in a big city. 

The first lesson of the tour was to get | 
in, of a Monday morning in Chicago © 
headquarters, on the top brass talk | 
about trade prospects in the consuming | 
East and listen in on telephone conver- § 
sations with other Swift officials every- 7 
where. In an hour’s time, the decision | 
has been made on how to buy for the 7 
day. So you are assigned to accompany 
a Swift cattle or sheep buyer who by 
now also knows how eager or how ! 
casual should be his approach on his 
morning round of the pens. 


Those buyers and sellers really know 
what they are doing. That little layer of 
bloom, hidden, as far as a novice can see, 
beneath muck splattered on the animal 
from alleys or pens, may easily make the 
difference of a quarter of a dollar in 
the packer’s bid on the lot. It makes you 
wonder how in the world the government 
could ever set a grade on these animals 
or a price in case Congress should write 
a law saying that cattle prices must be 
supported. 

At Chicago we also saw the actual 
slaughtering of cattle and sheep. I ob- 
served that a stockman would rather not 
be at the slaughtering house when his 
own animals go through. He breeds them 
up and makes of them as fine a speci- 
men as possible. He would rather some- 
one else take over from there. 


THEY ROUTE THEM RIGHT—FEvery 
packer must have a loading desk opera- 
tion. It is a bare room in headquarters 
office in which eight or nine _ bright 
young men sit around a table and argue 
with each other about which shipment 
of meat or product goes where. Their 
job is to see that Swift’s output rolls 
smoothly and surely to market. These 
young men talk vigorously all at the 
same time. You can’t possibly keep up 
with them, but before you realize it 
there is their decision on what to do 
with this car or that branch house order, 
and then they square off for their next 
move on the chessboard. Somebody de- 
scribed the loading desk as the heart- 
beat of the entire organization’s opera- 
tions. The young men, each representing 
a different phase of the firm’s transpor- 
tation and selling problems, have at 
their finger tips all the information from 
all the Swift houses and about all the 
meat products en route to coordinate the 
entire, massive movement. 

We traveled from Chicago overnight 
to reach Boston in the morning and tour 
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Faster and easier handling of stock at Union Pacific 
stockyards is demonstrated by the new facilities now 
in use at Cheyenne. 

In addition to the efficient feed and water facilities, 
the yards provide floor-level ramps between car and 
yard. For double deck cars, the top deck uses the new 
Stair-step ramp, eliminating the cleated slope, which 
helps slope-shy stock move readily, without confusion 
or crowding. 

Stockmen find stock handle more easily, in less time, 
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Cut-away view of stair-step ramps 

at new Cheyenne yards which . er 
level footing for stock. for better arrival condition at markets. 

New stair-step chutes have been installed at Cheyenne 

Double-deck stock loading platform viewed and Green River and are being installed at Laramie, 


from trackside, having floor-level and : 
stule-eleg compe ot eat dem. Pocatello, Caldwell (Idaho) and other important feed- 


yards. As, with the development of new type livestock 
cars, this is part of Union Pacific’s continuous program 
to help livestock shippers deliver their stock at markets 
in best possible condition. 


p, Species ron PACIFIC 
ship RAILROAD 


Serving the Major Livzstock Areas of the West 
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the city and vicinity. Everywhere you 
turned there’s a historic spot and the 
300-year-old buildings wherein history 
was made are in remarkably good condi- 
tion. Boston is proud—and should be. 
We stayed at the Parker House, 12 
stories up. Thus you were a little away 
from the horn blasts and other noises, 
but not entirely. I suspect that if a 
young man walking with his sweetheart 
on the narrow street below had said, “I 
love you,” a little too loudly, you would 
have heard it up on the 12th floor. 
Retail meat selling via the chain 
stores is really big business these days. 
It accounts for about 40 per cent of 
the total meat retailed. We saw retail 
establishments that processed some of 
their own meat and pre-packaged their 
own cuts. Packaged meat must be the 
coming thing. Whereas there was some 
question, not so long ago, whether the 
housewife would ever take to packaged 
self-service meat at all, it seemed cer- 
tain enough from observation that that’s 
what she wants now, and retailers told 
us that self-service increases volume 
and therefore reduces cost of handling. 
Whereas in 1948 there were only 180 
stores in the nation with self-service 
counters, by the end of 1952 there were 
5,300. The packers do not have the fa- 
cilities for freezing and pre-packaging 
cuts, but it may become a big item for 
them, for the housewife usually gets 
what she wants in services and products. 


TRAFFIC TANGLES—In Boston the 
Clinton Market is where wholesale beef 
finds its outlet. It is located on a narrow 
street (all streets in Boston are narrow 
and winding) where trucks move only 
with the greatest difficulty. It is the 
one part of the packer operation that 


has not kept pace with progress. But the 
packers explain that they are stuck with 
this situation. If they move to an area 
where there is room, as some have done 
to their regret, they find that their trade 
will not follow them. At the Clinton 
Market, however, some relief may soon 
come, because the city of Boston is just 
about to tear down part of the Clinton 
Market buildings to make way for a new 
sky way highway now being erected. 

In New York we again visited retail 
stores, some big, some, as in the part of 
Brooklyn where two of us were assigned 
to go, extremely modest. Here we were 
told that an occasional shopper may 
come in in the morning and buy two 
slices of bacon, one egg and half a loaf 
of bread. Pre-packaged cuts were not 
found in these stores, but in the bigger 
stores in New York, as in Boston, they 
were much in evidence and we were told 
that selling of frozen cuts was definitely 
on the increase. We witnessed kosher 
killing by the clean and swift stroke of 
the rabbi’s knife across the animal’s 
throat. It seemed a little useless after 
that that the animal be stunned by a 
blow on the head as state law requires. 
Kosher trade, we were told, is slowly, 
slowly on the wane. The Fulton Street 
wholesale meat markets, as in Boston, 
were jammed with truck traffic. 

MOVING THE BEEF—The beef mer- 
chandising campaign, sparked by the 
American National Cattlemen’s Associ- 
ation a number of months ago, in which 
packers, the government, retailers and 
many other branches of the livestock in- 
dustry are cooperating, was in full swing 
during our stay in New York. Newspa- 
pers carried full-page spreads on beef 
bargains. In a meeting with chain store 


MONEY-MAKING BEAR CLAWS — MAKE ‘EM YOUR 
FIRST CHOICE AND YOU'LL COME BACK FOR MORE 


MRS. J. C. MORRILL, Owner 
R. E. LEONE, Manager 
DAYTON, WYOMING 





REGISTERED 


HEREFORDS 


Help Yourself! 


Sounds like something free, doesn’t it? 
Funny thing, it really is! 
It’s what you get extra when you 


use WHR blood. 


It helps you produce better cattle. 


Wyoming Hereford Ranch 





Cheyenne 





officials we were given this price com- 
parison on popular beef cuts: Sept. 28, 
19538, sirloin, 89 cents; in 1952, 99 cents; 
porterhouse 93 cents as against $1.09 a 
year before; chuck roast 49 cents against 
69 cents last year; ground beef 43 cents 
compared with 59 cents in 1952. 


In New York my idea of sight-seeing 
seemed crazy to the taxicab driver who 
took me around a bit. I said I wanted to 
go to the Bowery. “There’s nothing 
there,” he said. “You want to pay to see 
some bums?” The bums looked tired 
and some were already drunk so early in 
the day—the saloons open at 1 p.m. Sun- 
days there. You feel a little sorry for 
these guys who have succumbed to this 
way of living. But life must still be 
precious to them or they wouldn’t con- 
tinue to struggle through it, day after 
day, with all the odds that the Bowery 
forces on its ne’er-do-wells. Then I saw 
the tremendous, extravagant lights in 
Times Square where the show on the 
street is better to a visitor than the show 
in the theaters. Jam-packed the full 
width and length of the sidewalks, the 
mob seems to do nothing but walk and 
talk. You do not concern yourself with 
other people’s affairs in New York. A 
little off Times Square, I saw a fine 
elderly couple, well-dressed, so intoxi- 
cated that they could barely walk along 
the sidewalk. You felt it almost your 
duty to put them in a cab and send them 
home. But nobody cares in New York. 
Even the youngsters seem old enough 
not to be startled by anything. I asked 
a young lady selling papers at a news- 
stand where the Statler Hotel was. She 
replied, “You tell me where it is and 
I’ll tell you where it is.” She smiled at 
the way her sentence came out. After 
I had consulted a phone book, she di- 
rected me to my hotel. She was pretty. 

IN BALTIMORE we went out in 
pairs with salesmen of Swift & Com- 
pany meats and products. Our young 
man’s territory was the sprawling Ne- 
gro section of the city. It had mostly 
little stores and in all of them at least 
some beef of a good quality was dis- 
played. One of the smaller stores had 
a hook-up with a grocery and staples 
wholesaler who furnished his store out- 
lets with a four-page weekly advertis- 
ing paper that headlined the store’s beef 
bargains as well as the wholesaler’s own 
staples. How many allies the stockmen 
have in promoting the sale of their prod- 
ucts it would be impossible to say, but 
the monthly advertising bill on meat 
must run into millions. 

Back in Chicago after a day in Wash- 
ington, D. C., and two weeks after we 
left home we were taken through the 
research department of the company. 
Three floors of laboratories are main- 
tained to study every conceivable prob- 
lem connected with the meat or by- 
products of livestock to the great bene- 
fit of those who produce and those who 
consume. Then, in a wind-up session 
with our hosts, each and every one eX- 
pressed his thanks for a fine trip.— 
D. O. APPLETON. 


AMERICAN CATTLE PRODUCER 





-e com- 


ppt. 28, | 

) cents; | 

$1.09 a | : 

against @ 
3 cents 

seeing : 

er who 

nted to 


nothing 
r to see 


“=| check these dangerous invaders! 


rry for 
to this 
still be x ores: acy * Very GEOG PEMEE L “4 2a ee Werner rat 
vt con- | Le et MORI DE is Et ONE TE SI at OE 


~ 





Se ainaeaaieel 





Take this one important step quickly at the first 
signs of these profit-robbing diseases of cattle, swine, 
11 saw | -' horses and sheep! Use your most potent weapon 
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RANCHERS! CATTLEMEN! FARMERS! 


CALE YOUR CATTLE 


AUTO HORN 
\¥ 







GUARANTEED to Call 
Cattle for Feeding, 
Shipment, Dehorning 


Bellows Like a Bull—Cattle 
Respond Quickly. Greatest 
time-saver for livestock in- 
dustry, Easily installed on 
car—truck. Deep penetrat- 
ing tone carries for miles, 
Imitates any cattle sound. 
Great novelty horn, too, If 
your dealer can’t supply 
you, order direct and send 
_ “eg re os check, 
M.0O., €.0.D. Money back 95 Post- 

if not satisfied. Dealer in $10 paid. 

quiries invited, ($2 below reg. list) 
Kattle (Caller Div., S06T go, 20th St., Omaha, Nebr. 


Complete with 
Steering Post 
Control Lever 


SPECIAL.INTRO- 
DUCTORY OFFER 


THE FINEST CATTLE | 
SQUEEZE EVER BUILT 
—BAR NONE 


Does ALL the work of a Squeeze, Calf 
Table and Stock. The greatest time and 


labor saver you've ever seen. 






Front, Open View of the 
LaRue “Long Bar" Squeeze 


Write 


LaHub Mfg. Co. 


Parks, Arizona 
For Price and Literature 








TACT 
The time when it really pays to lay it 
on the line and get right down to brass 


tacks is when you’re putting down a 
carpet. 


—Howarp HAYNES 


Angus heifers make 


SUPERIOR MOTHERS 


Less calving trouble 


Angus heifers have less calving trouble, for 
Angus calves have smaller, polled-shaped 
heads. Gives you more calves to sell. 


Give more milk 


Angus cows are alert, aggressive mothers 

. + provide more milk for their calves. 
Gives you bigger calves to sell. Be ahead! 
Build an Angus herd! Buy Black heifers! 


American Angus Assn., Chicago 9, Ill. 
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Association Notes 





A meeting of the board of directors 
of the Georgia Livestock Association in 
Macon some weeks ago concluded with 
selection of that city for the state 
group’s convention to be held Dee. 8-9. 
President Ben T. Smith announced a pro- 
gram which will include discussions of 
livestock topics by recognized authori- 
ties, a banquet and other features. The 
organization now has almost 1,200 mem- 
bers among 21 affiliated county and re- 


gional associations, and Secretary 
Charles Bell, Jr., states four other 
groups may join before the annual 
meeting. 


Arizona’s Gila County Cattle Growers 
held their annual meeting near Globe 
some weeks ago. The large attendance 
discussed many problems and expressed 
opposition to direct price supports on 
live cattle; the administration’s public 
land bill was endorsed. Carl Lynch was 
elected to succeed Carl Webb as presi- 
dent; Bill Bohme was named vice-presi- 
dent and Carl Webb secretary. 


Cattlemen of Wyoming took stands on 
both sides of the price support question 
last month, in regional meetings of the 





state’s stock grower association. On the 


15th, at Douglas, more than 200 ranchers 
from five central and eastern counties | 


voted in favor of federal supports on 
choice fat cattle “comparable to the price 
on corn.” Adoption of the resolution 
came at the end of a day of discussion, 
The area represented was reported to be 
mostly dry and short of feed, though not 
critically so. 


a 


At Gillette, more than 200 persons, 
also from a five-county district and pres- | 


ent for another regional meeting of the 
Wyoming Stock Growers, flatly rejected 
all price supports on beef production, 


Instead, they urged that Congress elim. | 


inate supports on agricultural products 
necessary in the production of beef or 


at least set up a flexible support system | 


on corn and other feed grains—this to | 


get rid of the “squeeze” between high 
grain costs and falling cattle prices. 


Speakers included Clifford Hansen of | 


Jackson, state organization president; 
Rad Hall of Denver, assistant secretary 
of the American National; Lloyd Van 
Deburg of Wilson, executive committee- 
man, and Murray Giffin of Nunn, Colo., 
vice-president of the United Livestock 
Producers Association. 

The annual calf sale of the Yavapai 
Cattle Growers in Arizona was held re- 
cently at the Hays ranch. Average price 





The State Presidents 


The home ranch of Dewey C. Schaf- 
fer, president of the Nebraska Stock 
Growers Association, lies in the Sand- 
hills 22 miles southwest of O’Neill and 

much of it is 
in grazing. 
Mr. Schaffer 
says it is a hay 
ranch, with 
about one-third 
acreage in hay, 
which he has 
operated since 
1923. The cow 
herd run under 
the Quarter Cir- 
cle S brand con- 
sists of around 
18,000 head, which are carried until 
they are two-year-olds. The Schaffers 
sell two-year-old steers and two-year- 
old bred heifers. The top of the heifers 
are picked for use on the ranch to re- 
place the old cows which are sold. 

Mr. Schaffer disclaims anything un- 
usual about his ranch operation; he 
says, “We have operated the same way 
for a good many years. We have a 
few purebreds but we never register 
any.” 

Mrs. Schaffer was a ranch girl from 
O’Neill; when Dewey met her he was 
working in the stockyards at Omaha— 
“but she wanted to go back, so we 
ended up on a ranch”... and all indi- 
cations are that there have never been 
any regrets about this return to the 
land, which has seen them start from 





Mr. Schaffer 


scratch and work up to their present 
sturdy position. 


The problem of greater membership 
looms big in the thoughts of this state 
association head, as in many others. He 
declares that “There are a lot of stock- 
men that should be in but seem to be 
dragging their feet and receiving all 
the good parts that the rest of us are 
paying for—but I think with cattle 
down a lot of these boys are going 
to get in and help. I hope so.” 


Mr. and Mrs. Schaffer have four 
children—three girls and a son. The 
boy, Larry, is on the home ranch; one 
of the daughters is on another ranch 
with her husband, who is a veterinarian 
(which, her father points out with a 
dry twinkle, “makes it very nice for 
Dad.”) One cf the girls is at home; 
she is in the 12th grade, graduating 
this year. The third girl is in Hold- 
redge. 

Mr. Schaffer served as director on 
the school board in the country for 
some 20 years before he moved to 
town. He is president of the Produc- 
tion Credit Association, as he has been 
for 15 years, and he was chairman of 
the draft board in World War II. 

Despite a seeming diversity of inter- 
ests, Mr. Schaffer states that he doesn’t 
do “anything else in any other field 
besides ranching.” The clincher comes 
in his simple assertion: “I have always 
liked cattle.” That, with a real cattle- 
man, tells the whole story. 
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paid on 81 head averaging 436 pounds 
was $78.50, or 18 cents a pound. The 
animals, which were given one from each 
ranch, consisted mostly of Herefords 
with two Santa Gertrudis and two 
Angus-Hereford crosses. 

A resolution adopted by the 11th an- 


nual convention of the Nebraska Live- 
stock Feeders Association “emphatically 
opposed” direct price supports for live- 
stock. 


The annual midwinter meeting of the 
Colorado Cattlemen’s Association has 
been set for Dec. 4 in conjunction with 
the organization’s Hereford bull sale at 
Colorado Springs, Dec. 4-5. One hundred 
horned and polled bulls have been en- 
tered from 28 consignors from all parts 
of the state for that event, which now 
becomes an annual one under joint spon- 
sorship of the cattlemen’s association 
representing the commercial segment 
and the state Hereford group represent- 
ing the registered purebred Hereford 
breeder. The Colorado cattlemen have 
named a judging and grading commit- 
tee composed of three men to grade the 
animals; any bulls not meeting with 
their approval will not be sold. All bulls 
are to be examined by official veteri- 
narians; they will then be sold in pens 
and individual lots. Pens will be sold in 
groups, without choicing, and without 
by-bidding. 

The cattlemen’s meeting will consist 
of a board of control meeting on the 3rd 
and committee sessions and entertain- 
ment on the 4th and 5th. On the after- 
noon of the 4th, bull grading will take 
place and there will be a judging con- 
test to givd everyone a chance to match 
judgment with the officials. There will 
be valuable prizes for men, women and 
children who participate. The bull sale 
will be held at 11 a.m. on the 5th. 


The Big Horn County (Mont.) Live- 
stock Association met recently in Hardin 
and called for price supports on cattle, 
in view of supports on corn and other 
livestock feeds. Elected to serve in of- 
fice for the coming year were: Archie 
Wilson, St. Xavier, president; Porter 
Krone, St. Xavier, vice-president; B. W. 
Kronmiller, Hardin, secretary. 


Preston Clayton, president of the 
Alabama Cattlemen’s Association, re- 
cently explained in a letter to U. S. 
Senator John Sparkman from his state 
the stand of the Alabama cattlemen in 
opposing all government regulations on 
the industry—including price supports. 
Outstanding excerpts from this letter 
include the following: “First, it is abso- 
lutely impractical and unprofitable to 
vary from year to year the size of a 
cattleman’s operation. . Important is 
the maintenance and regular improve- 
ment of the brood cow herd... . It would 
be utterly impossible to make money on 
a herd which consisted of 100 brood 
cows in one year, 50 cows the second 
year, 125 the third year and 75 the 
fourth. . . . Production controls are al- 
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ways based on a base period of past controls would not only halt our expan- 
years. The cattle business in Alabama _ sion, but very probably reduce our cattle 
is rapidly expanding and needs to be numbers more drastically than in the 
expanded far beyond our present cattle older cattle producing areas of the 
numbers. . . . Imposition of production country.” 
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The Brand of Top Quality 


For a true son or daughter of the West, you can’t choose 
a finer gift than a pair of genuine Hyer Boots! Finest 
leathers, skilled craftsmanship, latest western styles, and 
special Hyer boot lasts assuring extra comfort in every 
pair, have made Hyer Boots the pride of the West 
for 78 years! 


| You can give this distinctive gift with no problems as 
to size or style. Just use Hyer’s Special Christmas Gift 
Package ... an attractive gift box, miniature Hyer Boot, 
and Hyer Gift Certificate. Give it now and let the lucky 
man or woman select their own style later. See 
this really wanted Hyer Gift Package at your 
dealer’s, or write: 


| C. H. Hyer & Sons, Inc. 
| Dept. AC-6 Olathe, Kansas 3 = yy 
Makers of Fine Boots ps — P ' ~ Since 1875 











FIRST IN "54 


ARIZONA NATIONAL 
LIVESTOCK SHOW 


Phoenix 
JANUARY 5-6-7-8-9 
HEREFORDS * SHORTHORNS 
ANGUS * BRAHMANS 


$25,900.00 


In Premiums 


HALTER PEN CLASSES 
FEEDER STEER CLASSES 
JUNIOR PUREBRED HEIFERS & FAT STEERS 


The Arizona State Fair Cooperates by Contributing Its Competitive Beef Cattle Division 


See a Great Show and Enjoy a Winter Vacation Where It's Warm, Dry and Sunny 


Frank Snell, President; Frank Armer, Secretary-Treasurer; Lee TePoei, Manager 
Address All Inquiries to P. O. Box 2528, Phoenix, Arizona 
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AUM—Real or Paper 


(Continued from Page 11) 


Conser- 

vation 

Condition Rating 
Gulleys over two feet deep......... . 80% 


Evidence of slight removal of surface soil 95% 

30% slope—conducive to rapid run-off.... 70% 

Presence of hard pan; preventing moisture 
NN 90% 
Conservation 


Factor=80 % X 95% X 10 % X90 % =47.88 % 
The Conservation Factor is thus com- 
puted to be 47.88 per cent. Therefore, if 
only 47.88 per cent of the computed 
forage acres are recognized, the above 
erosion will be halted and the conditions 
which threaten potential erosion will be 
compensated for. 
Here again are guesses based on 
guesses of theory; but when they are 
expressed in mathematical quantities and 


interjected into a scientific equation they 
acquire solemn dignity. 

FORAGE ACRE REQUIREMENT is 
divided into the product of estimated 
density times estimated Proper use fac- 
tor times estimated surface acres times 
estimated conservation factor and the 
quotient is AUM’s. The forage acre 
requirement is derived in the following 
manner: A sizeable fenced range pas- 
ture which has been properly utilized 
and managed is located; in this the num- 
ber of animal months of use is known. 
A range survey is then made of the field, 
and the forage acres are computed. The 
AUM’s of actual grazing use in the field 
are divided into the Forage Acres and 
the quotient is the portion of a useable 
Forage Acre which is required to support 
one animal unit for one month. 





COLORADO CATTLEMEN'S 


Hereford Bull Sale 


HORNED AND POLLED 


100 BULLS 


SALE—11 A.M. GRADING—1 P.M. 


DEC. 5, 1953 


DEC. 4, 1953 


Colorado Springs, Colorado 


Pikes Peak Sales Pavilion 


Judging Contest... Prizes for Men, Women and Children 


Colorado Cattlemen's Association Midwinter Meeting—December 4 and 5 
Committee Meetings—Business Sessions—Entertainment 


JUDGES .. . Vic Carlstrom—Dick Klett—Dick Jones 


Special Hotel and Motel Rates 


For reservations and sale catalogs write: Colorado Springs Chamber of Commerce or 


Hereford Sale Committee, Rt. | 


, Box 140, Littleton, Colorado 


Sale Sponsored by 


COLORADO 
CATTLEMEN'S 
ASSOCIATION 


Dave Rice, Secretary 
4651 Lafayette St., Denver, Colo. 


COLORADO 
HEREFORD 
ASSOCIATION 


Tom B. Field, Sale Manager 
Gunnison, Colorado 


By the Cattlemen—For the Cattlemen 
All Bulls Graded and Veterinary-Inspected 
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The N. E. Nevada range survey For. | 


age Acre Requirement was developed 


from a large range pasture in the north. | 


ern part of the country. This pasture 


was used strictly for steers during the | 


summer. The Forage Acre Requirement 
figure obtained from the division of the 
AUM’s actual use 
Forage Acres did not yield a figure 
which appeared reasonable and so the 
fraction 16/100th’s was mutually agreed 
upon by the officials of the survey. 

If all the numerous estimates and 
hypotheses involved in developing forage 


into the surveyed | 


Pere Ronee 


acres were 100 per cent scientific and E 
exact, it is almost unbelievable that so- 7 


called scientists would assume that a 


Forage Acre Requirement developed in | 


one field, based on summer use by steers, 
would be equally applicable to the entire 
12 million acres of northeastern Nevada; 
that it would apply equally to the winter 
ranges near Currie, the spring range 
north of Halleck and the summer range 
in the Bullion Mountains; that all that 
was necessary to convert carrying capa- 
city to sheep was to divide .16 by five. 
But the Forage Acre Requirement of .16 
is a dignified figure on the printed page 
and the blushes of the men who Cevel- 
oped it cannot be seen by the solemn 
faced administrators who use it. 


The AUM Processed 
Through the Formula 

To illustrate the processed AUM, as- 
sume the range area to be 640 acres and 
assume the plants, densities and proper 
use factors listed below: 


Proper Forage 

Average Use Acre 
Density Factor Factor 
Wheat grass ...1 % x 80% -0080 
Bluegrass ........ 3% % x 50% -0175 
Bitterbrush .... 144% x 50% 0075 
Cheatgrass ...... 4% x 20 % 0080 


Total Forage Acre Factor.........................0410 

Forage Acre Factor .0410 X 640 Surface 
Acres = 26.24 Forage Acres 

26.24 Forage Acres X 47.88% Conserva- 
tion Factor = 12.56 Permissible For- 
age Acres 

12.56 Permissible Forage Acres + .16 
Forage Acre Requirement = 78 AUM’s 

640 Acres + 78 AUM’s = 8.2 Surface 
Acres per AUM 


Sampling Methods of the 
Range Survey 

Random sampling of small areas to 
portray what exists on the area as a 
whole is acceptable if it conforms to 
scientific statistical methods. One im- 
portant requirement is that the intensity 
of sampling should vary with what is 
called the heterogeneity of the vegeta- 
tion type; i.e. a type that is quite uni- 
form throughout, such as a sagebrush- 
cheatgrass range wouldn’t need as many 
samplings to obtain a true picture as 
a mountainous area where the compos!- 
tion of the type varies greatly between 
rocky rims, canyon bottoms and varying 
exposures to the sun. This requirement 
of sampling is ignored. 

The intensity of sampling by the N.E. 
Nevada survey was two sample plots 
per section and a minimum of five sam- 
ple plots per vegetational type. In 4a 
township there might be as few as 72 
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100-square-foot sample plots represent- 
ing a total area sampled of 7,200 square 
feet. An average township contains 
1,003,622,400 square feet—so the portion 
of range actually examined would be one 
part in 139,392. 


Are the AUM's Proper? 


Take a group of youths. Have them 
estimate plant density on one part in 
139,392 of your range. Multiply this 
figure times a panel of federal em- 
ployees’ estimates of Proper Use Factors 
assumed to be equitable for all conditions 
and locations. Multiply this times the 
acreages estimated from a map rep- 
resenting a flat surface. Multiply this 
times several percentages estimated to 
be correct for past and anticipated future 
erosion conditions. Divide this by the 
portion of an estimated forage acre that 
supported a steer for one month on a 
fenced pasture near the Idaho border 
and you have AUM’s—the range survey 
carrying capacity of your range. 

How can it be possible for an AUM so 
conceived to represent with accuracy the 
carrying capacity of any given area of 
range? Would the AUM’s developed 
from a range survey in 1933 be the same 
in 1953, or the same last year as this 
year? Are not the AUM’s on a spring 
range more numerous in a warm, wet, 
early spring than in a cold, dry, back- 
ward spring? What value is an AUM 
too far from water or on an inaccessible 
mountainside? Is an AUM the same 
for a cow and her calf as for a heifer, 
or a dry cow, or for five ewes with their 
lambs, or five dry ewes? How does an 
AUM processed through the formula 
balance the seasonal range forage re- 
quirements for an outfit? Do 600 AUM’s 
mean 100 cattle for six months, 200 
cattle for three months or 600 cattle for 
one month ... and wouldn’t it make a 
difference to the cow, range and outfit? 

These are the AUM’s representing the 
carrying capacity of your range. These 
are the AUM’s used to divide the range 
between you and your neighbors. These 
are the AUM’s licensed by the bureau 
for your livestock to eat. You be the 
judge. Are they real... or paper? 


Can the AUM be Real? 


Has it not occurred to the federal 
agencies that your livestock have been 
measuring the carrying capacity of your 
range for generations? This summer 
your range is carrying a certain number 
of your cattle for a certain number of 
months under the prevailing conditions 
of climate, stock water, topography and 
feed. Are they not real AUM’s? Why 
not start from there? 

Long before the Taylor Act, you or 
your predecessor established areas of 
customary range use by land purchases, 
stock water control and range lines 
agreements with your neighbors. Is this 
not the range you should be adjudicated 
under the act? Why not start from 
there? 

_Why concoct a “Rube Goldberg” de- 
vice such as range surveys; put the syn- 
thesized AUM’s in an arbitrary unit 
“ditty bag” and then parcel them out 
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oblivious to history, tradition, custom? 

Perhaps the bureau is unable to see 
the range and its practical relationships 
because cataracts of maps, figures and 
formulas cloud the vision. If these im- 
pediments of sight were removed, how- 
ever, they might be able to— 

See the range as a great natural re- 
source that produces a forage crop which 
is renewable each year. Unused, it is 
wasted and benefits no one. Properly 
harvested by livestock, this annual for- 
age crop is a direct or indirect benefit to 
all. 

Look at the livestock, feed utilization, 
condition and trend of the range for 
knowledge of carrying capacity. 

See range management, not as a sci- 
ence of figures and formulas, but as an 


AFTER MATH 
There was a day when we resolved 
Where best our money could be spent; 
Today the problem’s more involved— 
We try to figure where it went! 
—Howarp HAYNES 


“art”—integrating proper distribution of 
proper numbers of livestock during prop- 
er seasons of use. 

View the seasonal ranges as vital com- 
ponents of individual ranches’ year-round 
operation. 

Read the Taylor Act: Its purpose is to 
stabilize—not to keep off balance—the 
livestock industry dependent upon the 
public range. 

The AUM could be real if the bureau 
could be realistic! 
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PATENT PENDING 


Enables One Man To Do The Job 


Quicker, Easier, More Economically 


Practical cattlemen praise the HOBBS ONE-MAN 
FEEDER. It fits snugly behind the cab in any 
standard half-ton pick-up truck, leaving most of 
the truck loading space available at all times for 
other hauling. The release lever is located so the 
driver can operate the feeder while driving, 
making it possible for him to do a good job of 
feeding while on the move. Actual tests show up 
to 12% saving is made possible when feeding 
bulk feeds — because of an exclusive sifting 
compartment which automatically salvages fine 


particles of feed. 


The HOBBS ONE-MAN 
FEEDER is constructed with 
the same care that has made 
HOBBS TRAILERS famous. 
Its streamlined design makes 
it a neat appearing, compact 
unit which is easily installed, 
easily removed. Holds 400 
lbs. of feed. In addition to the 
compartment which automa- 
tically salvages fine screen- 
ings of feed, there is a 
compartment for fence tools, 
dehorners, hypodermics, 
raincoat, boots, etc. Each door 
is rain-tight and has lock. 


tight door. 


done easily. 


The SAVING in time and the 
SAVING in feed will make 
the HOBBS ONE-MAN FEEDER 
pay for itself in a short time. 
Put it to work for you right 
away. 
Complete with necessary 
bolts for installing — 


$137.50 


F.O.B. Fort Worth. 
Plus any local taxes. 
(Or Completely INSTALLED in 
Fort Worth, Dallas, Houston, 
San Antonio or Lubbock for $150) 


r 


OR -~ a 
Feeding Pellets on the Ground 


Ibs. of feed. Protected by rain- 


Control lever operated 
from driver's seat. .--~ 


Mounting and unmounting~-~ 


Chute control is only moving-” 
part. No lubrication necessary. 


Compartment to collect small -~ 
feed particles. 


Chute is adjustable and 


HOBBS MANUFACTURING COMPANY 

609 NORTH MAIN STREET 

FORT WORTH, TEXAS 

Send me without obligation information on your ONE-MAN FEEDER. 
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Through a 
RANCH HOUSE WINDOW 


By Dorothy McDonald 


This is the month of thanksgiving, 
and I should like to say a deeply sincere 


“thank you” to all CowBelles every- 
where who have let me share the small 
events of my days with them for an- 
other year. 

Such a fine lot of notes arrived for 
this month’s CowBelles Chimes that I 
shall not waste good white paper on my 
own affairs this time. 


Don’t forget, I’d like an expression of 
opinion from all of you if you have any 
special preferences on how we use these 
pages of our own. They belong to us. 
We can make them just what we choose. 

Come on, neighbors! What are your 
ideas about it? 

ok * * 

The first installment of recipe cards 
arrived this week! These happened to 
be from the Tulare and Kern County 
(California) groups, and featured uses 
of the less-demanded economy cuts of 
BEEF. “Presented and Recommended 
by the Tulare County CowBelles” is one 
that has already become practically a 
collector’s item around here. I can’t 
decide if that is because the delightful 
title “Beef Stew— With No Damned 





A group of California’s Tulare County 
CowBelles who participated in the first 
meeting of the county beef promotion 
committee recently included (I. to r.), 
seated: Mrs. Ina Berry, president of the 
group, and Mrs. Evalyn Farnsworth, 
chairman of the CowBelles’ recipe com- 
mittee; standing: Mrs. Marian Guthrie, 
CowBelle representative of the county 
beef promotion committee; Mrs. Altha 
Martinez, wife of the Tulare County 


Cattlemen’s president, and Mrs. Marie 
Carlisle, a state vice-president. 





Carrots” is so attention 
whether the truth is that our solo mas- 
culine contributor to date, Mr. John 
Guthrie, has simply put into plain 
words a fairly common male reaction 
toward that lowly vegetable, which my 
own Dad used to say was “fit only for 
a cow to eat.” Like most men of that 
time, Dad was a beefsteak-and-potatoes 
man. Maybe what our industry needs 
right now is a lot more like him. And 
so... thanks to John Guthrie of White 
River, Calif., for this guaranteed-to- 
please-the-menfolks recipe. We’d like to 
have your own recipes to feature on the 
Range each month from now on. And, 
in line with our present emphasis on 
“Hat More Beef,” let’s send in our own 
favorite recipes for cooking BEEF! 

BEEF STEW—WITH NO DAMNED CARROTS 

By John Guthrie, White River, Calif. 
2 to 3 lbs. cubed beef—chuck, round, 

shank, etc. 

2 tsp. salt 

3 medium potatoes, quartered 
1 large onion 

1 can tomato sauce 

Brown beef. Add other ingredients 
and water to almost cover. Simmer 
slowly for two or three hours or until 
meat is tender. Leftover cooked steak 
may be substituted for fresh meat. Good 
or commercial grade beef is just as good 
for this recipe as higher-priced grades. 

(And do I hear Mr. Guthrie saying, 
“See how simple it is for a man?”) 

I tried this with fresh, hot homemade 
bread, green salad, coffee and apple 
pie and I agree with him. All that 
darkly browned tender beef, uncluttered 
by a lot of extra and unnecessary addi- 
tional flavors, had a sort of extra- 
goodness that my menfolks thoroughly 
enjoyed. So did we all! 

Let’s feature a recipe from you... 
or you... or you... next month. 

And so, good evening ... and good 
eating . .. to you all.—D.M. 





The Washington CowBelles need some 
help in connection with an “Eat More 
Beef” contest they’d like to sponsor. 
The tentative plan would include entries 
from youngsters in fourth or fifth 
through eighth or ninth grades. Beyond 
that, the ladies are somewhat at a loss 
as to how to proceed for rules and regu- 
lations. If officers of any other auxili- 
aries that have sponsored such contest 
will communicate with Mrs. Floyd 
Bloomfield, Route 2, Pullman, Wash., 
the group’s president, it will be much 
appreciated. In fact, suggestions will be 
welcomed from any source! 
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SO sissicsnssinenned Mrs. Dorothy McDonald, 
Rt. 1, Box 307, Alpine, Calif. 
President 

McNeal, Ariz. 


CowBelle Chimes) 


Si des wuaduuaahat Se Mrs. Ralph Cowan | 
P 


Secretary-Treasurer......Mrs. Phil Nowlin, | 


Box 1078, Douglas, Ariz. 


Vice Presidents............ Mrs. John Guthrie, 
Porterville, Calif.; Mrs. P. E. Williams, 
Davenport, Fla.; Mrs. Joe Lee, 
Mitchell, Nebr. 


As first vice-president of the National 
CowBelles, Mrs. John Guthrie is as- 
sembling a scrapbook on CowBelles’ ac- 
tivities. She would like to have all states 
represented, so will all state secretaries 
please send clippings of their activities? 
Pictures would be nice, too. She is very 
anxious to get copies of the first two 
issues of the “CowBelle Chimes’ that 
were published during Mrs. Lynam’s 
year; as they tell such a complete story 
about the beginning of the National or- 
ganization she feels they should be in- 
cluded. Anyone got copies they can 
spare? Mrs. Guthrie’s address is Route 
4, Porterville, Calif. 


“It is later than you think” postcards 
Mattie Cowan, president of the National 
CowBelles. Have you sent in your dues 
for 1953? And reservations for the 1954 
National convention in Colorado Springs? 
If not, there’s still time . . . but barely! 


The North Dakota CowBelles met in 
Dickinson on Sept. 15 and held a meeting 
in conjunction with the North Dakota 
Stockmen’s Association at Killdeer on 
Oct. 24 to complete commitments on the 
CowBelles’ backing of a beef project. 
At the Dickinson meeting it was decided 
to manufacture a CowBelle bandana, in 
order to have a copyright over the name 
“CowBelle” before it became commer- 
cialized without authorization. (This is 
an excellent idea and one other state 
groups might like to consider.—ED.) 
The CowBelles’ president, Mrs. Earl 
Morrell, presented a check for $25 to the 
city of Dickinson on behalf of the Cow- 
Belles as a thank-you for its cooperation. 
After the business meeting the Cow- 
Belles were guests of the Western Live- 
stock Company of Dickinson at a lunch- 
eon. 


The president of the South Dakota 
CowBelles, Mrs. Bud Thomas, is asking 
for slogans in behalf of beef promotion. 
How about one that stresses the wide 
spread between the cow on the hoof and 
the cow over the block? When salesmen 
come knocking at the door—car sales- 
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en, tr: 

caegs -what do you tell them? Mrs. 
Thomas suggests we say that if they ate 
more becf we’d have more money to buy 
their wares. Though probably most of 
them w'!! say they’d like to eat a lot 
more beef, if they could afford it...and 
there’s that “old debbil” of the wide 
spread in prices again! What to do about 
it? I don’t know... do you? 


The South Dakota CowBelles will give 
a cash prize to the 4-H girl showing the 
best beef animal at the State Fair each 
year. This is to encourage our important 
juniors, but the winner does not have to 
be a CowBelle’s daughter. No strings at- 
tached; it’s for the youngster that raises 
the best beef. 


All the state organizations seem beef- 
promotion-minded this month . . . which 
of course they should be. As Lyle Liggett 
mentioned in a recent issue of the 
PRODUCER, it’s the home town touch that 
counts. Miss Ilda May Hayes, first pres- 
ident of the recently-organized Oregon 
CowBelles, after reading Mr. Liggett’s 
article, went to see the manager of the 
leading grocery store in her community 
and asked him if he would “point up” the 
present price of beef and show the dif- 
ference from a year ago in the large ads 
he runs in the local newspaper. He was 
glad to do so and used the idea imme- 
diately. 


Other CowBelle organizations have 
found local grocery and butcher shops 
very cooperative in their beef promotion 
plans. The recipe cards project begun by 
Mrs. Evalyn Farnsworth as a local proj- 
ect in Tulare and Kern counties has 
spread to every part of California. These 
original ranch women’s recipes are dis- 
tributed throughout the state in various 
butcher shops, advertised in the news- 
papers and on the radio and mailed to 
housewives requesting them. 








Under the able chairmanship of Mrs. 
John Bartholdi, the San Diego, (Calif.) 
group has carried the idea even further, 
having gained the cooperation of two big 
nationwide grocery chains that will fea- 
ture the CowBelles’ recipes for the econ- 
omy cuts of beef in their newspaper ad- 
vertising and by distribution over their 
meat counters—a different recipe each 
week, for the meat on which a “special” 
price is that week quoted. First orders 
for the San Diego CowBelles’ recipes 
calls for the printing of more than 100,- 
000 cards. 





North Dakota CowBelle 
officers (1. to r.) Mrs. John 
Hanson of Bowman who 
was president for two years | 
and is well known among 
the National CowBelles for 
her attendance at many 
National conventions and 
her activities on the Na- i 
tional CowBelle Council; 
Mrs. Erling Paulson, Tay- 
lor, secretary - treasurer; | 
Mrs. Earl Morrell, Dunn 
Center, president, and Mrs. 
Dave Robinson, Coleharbor, ° 
vice-president and _ parlia- 
mentarian. 
group at Killdeer late last month. 





The CowBelles inal scheduled auiiiee fall meeting with the stockmen’s 





These are just a few of the organiza- 
tions who are doing something about 
beef promotion, not waiting for “George 
to do it.” How about telling us what 
your local group is doing in this im- 
portant matter? Now that beefsteak is 
no longer on the luxury list, let’s restate 
the good old American axiom that “Beef 
is the food that puts hair on a man’s 
chest.” In our father’s day, men ate 
beef for breakfast, lunch and dinner... 
and who will deny that “there were 
giants in the land in those days?” And 
it seems to me that not nearly enough 
has been done to publicize the value of 
beef in a high-protein reducing diet. 
How’s about some of the CowBelle 
groups working on that one? 


The Nebraska CowBelles were pleased 
and proud that Beldora Haythorn (Mrs. 
Waldo) was chosen to serve as: Queen- 
for-a-Day at the 26th annual Livestock 
Show and Rodeo at Ogallala in Septem- 
ber. All CowBelles join in congratulating 
her for this honor. 


Mrs. Carol Pecker of Ashby, Nebr., 
has been named chairman of the project 
committee to replace Mrs. John Furman 
of Marshland, who sustained injuries in 
an accident that will keep her out of 
active committee work for some time to 
come. 

A note dated Sept. 15 from Mrs. Fur- 
man assures her many friends that she 
is recovering, and wishes‘to thank every- 
one who sent cards and good wishes. “I 
got cards and letters assembled the other 
day and counted 223 received since I’ve 
been in the hospital,” she writes. “I’ve 
been so grateful that God protected by 
kiddies from injury that I cannot fret 
over my own discomforts.” 


CowBelles from the fourth district in 


A group of North Dakota CowBiellce who anual for a fall meeting in Dick- 
inson, recently. 
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Kansas met for a covered dish luncheon 
in Burlington on Sept. 23. Speakers were 
Mrs. Floyd Casement, president of the 
Kansas CowBelles, whose topic was 
“What the CowBelles Are;” Mrs. Wayne 
Rogler, former state president, who 
spoke on “Our National CowBelles,” and 
Mrs. O. W. Lynam, first president of the 
Kansas CowBelles and first president of 
the National, whose fine message was on 
the subject, “Where do we go from 
here?” 

The second district meeting was held 
in Ottawa on Nov. 3, and the first dis- 
trict meeting was held in Topeka on 
Nov. 4. Since this was too close to dead- 
line, we will have to report on these two 
meetings more fully next month. 


San Diego County (Calif.) CowBelles 
and cattlemen held a joint barbecue in 
Escondido on Oct. 17... the first, they 
hope, of many such successful family 
parties for these rather young organ- 
izations. 


Yavapai (Ariz.) CowBelles had one of 
the most successful and popular dis- 
plays at the County Fair this fall. 
Through the courtesy of one of Pres- 
cott’s local dealers they set up a com- 
plete model kitchen, and by the courtesy 
of the Yavapai Cattle Growers the ice 
box was kept filled with BEEF. “And,” 
postcards Mrs. Robert O’Neil, “since the 
price of beef had taken such a drop, we 
just gave the darn stuff away.” 


Platte County (Wyo.) CowBelles and 
the Wyoming Stock Growers won first, 
second and third prizes in their class at 
the Platte County Fair and Rodeo. Their 
floats, drawn by the six beautiful 
matched grays of Mr. George Dodge of 
Rock River, developed the theme of 
“reason for organizing a stock growers 
association.” 

Congratulations, Platte County! 


Word arrives from another CowBelle 
group taking steps to safeguard the or- 
ganization’s rights to the name “Cow- 
Belles.” The California group is in the 
process of creating a CowBelle doll. 
They hope later to market it. 


(NOTE: Remember, CowBelle secretaries, to 
forward news of your organizations’ activities 
direct to Mrs. Dorothy McDonald, Route 1, Box 
307, Alpine, Calif.) 
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EIGHTH ANNUAL 


SALE OF 176 HEREFORD BULLS 


AT CASPER, NOV. 23. THE SHOW IS ON NOV. 22, AT CENTRAL WYO. FAIR 
BUILDINGS 


This is the year to buy good bulls at reasonable prices . . 


. selling in 


single and in pens of 2, 3 and 5 
For Catalog contact Tony Fellhauer 


Secretary, Wyoming Hereford Assn. 









Colorado Cattlemen’s Hereford Bull Sale 


Horned and Polled 


100 BULL 


Colorado Springs, Colo., Pikes Peak Sales Pavilion 
JUDGING CONTEST, PRIZES, MEETING OF CATTLEMEN 
Sponsored by Colo. Cattlemen’s Assn. and Colo. Hereford Assn. 


Laramie, Wyo. 


SALE, 11 A.M., DEC. 5 
GRADING, 1 P.M., DEC. 4 












NEVADA COLLEGE GETS GRANT 


A grant of $1,500 from Sears, Roe- 
buck Foundation has been made to the 
University of Nevada College of Agri- 
culture. The funds will be used by the 
‘animal husbandry department to study 
beef cattle breeding and will enable re- 
searchers to continue studies of the in- 
heritance of economy of feed utiliza- 
tion, etc. 


ANGUS ASSN. SLATES MEETING 

More than 1,000 members are expected 
to attend the 70th annual meeting of 
the American Aberdeen-Angus Associa- 
tion at Chicago, Dec. 1-2, during the 
International Livestock Exposition 
which begins Nov. 28. A number of fea- 
ture events are being planned. 


WHR SALE AVERAGE $1,863 

The annual sale at Wyoming Hereford 
Ranch in Cheyenne last month com- 
manded an average investment of $1,- 
863 per head for the 70 animals going 
through the sales ring. Buyers from over 
the nation filled the stands to capacity 
as a total of 30 bulls returned an aver- 
age of $2,281, and 40 females brought 
a $1,551 average. 


MISSOURI ANGUS WINS 

One hundred, fifty Angus entries at 
the American Royal Livestock Show in 
Kansas City, Oct. 20, were topped by a 
bull which had already won three grand 
championships at major shows this sea- 
son. Five states were sources of the 
animals entered, with the champion 
coming from Penney & James Farms at 
Hamilton, Mo. 


POLLED HEREFORDS 


The West’s Leading Annual Polled Event—Show and Sale 
Sponsored by the National Western Polled Hereford Assn. 


DENVER, COLO., DEC. 10-12 


Sale Starts 12 Noon Dec. 12 in Lamont Sales Pavilion 
184 OF THE NATION’S HIGHEST QUALITY POLLED HEREFORDS 
For catalog write Harold Fulscher, Sale Manager, Littleton, Colo. 







BAR 13 SELLS 400 STEERS 
FOR 23.12-CENT AVERAGE 

Boy’s Town at Omaha, Nebr., recently 
completed purchase of 250 Hereford 
steer calves from Bar 13 Ranch at Sher- 
idan, Wyo., for a price of 25 cents per 
pound. Boy’s Town will fatten the steers 
for major competition next year. 

At the same time, Allen O. Fordyce, 
owner of the Bar 13, announced another 
sale—150 steer calves to Joe Thiesen at 
Long Pine, Nebr., for 20 cents a pound. 


Al’ 3US ASSN. MARKS GROWTH 
4 : American Aberdeen-Angus Asso- 
cli ~ reports that nearly 200 new 
Pix’ Angus herds were started each 
month wt the fiscal year closed Sept. 30 
in spite of the nationwide drouth and 
other unfavorable factors. Active mem- 
bership of the association rose to a new 
all-time high of 26,042. Greatest growth 
of the 70-year-old national breed asso- 
ciation has been made in the past 10 
years, in which period a total of 20,774 
new herds have been established with 
the owners joining the Angus group. 

According to registration figures, the 
state of Missouri produced the most 
purebred Angus calves on its beef cattle 
farms last year, with Iowa, Illinois, Tex- 
as following. 


71-HD. THORP TOTAL $80,175 

The Thorp all-star Hereford sale at 
Britton, S. D., early last month saw 71 
head bring a total of $80,175 for an av- 
erage of $1,130. Twenty-seven bulls av- 
eraged $1,818 and 44 females $707. The 
top bull went for $10,200 and the top 
female for $2,300. 





HEREFORD ROLLS AT PEAK 


The American Hereford Association 
has chalked up a world’s record with 


total registrations now above the 8 mil. | 


lion mark. That registration number jg 
to be given the champion bull at the Na. 
tional Western Stock Show in Denver 
during January. During the past fisca] 
year more than 72,000 Hereford breed- 
ers of the nation registered 560,794 


purebred animals. Nearly 90,000 regis. | 


trations were issued during September, 


HEREFORD WINNERS AT K. C. 
More than 400 persons watched the 


Hereford judging at the recent Ameri- | 
can Royal show in Kansas City, and | 


saw top honors in a strong steer show 
go to 18-year-old James Cauble on his 
champion junior animal, while another 
young man, Lloyd Robinson, 22, took 
the reserve honors. Young Cauble comes 
from Big Spring, Tex. Karl and Jack 
Hoffman of Ida Grove, Iowa, showed 
a carload of Hereford fat steers which 
were named grand champions of the in- 
terbreed fat carlot competition. Hill- 
crest Farms of Chester, W. Va., had the 
champion bull and champion female at 
the show; Turner Ranch at Sulphur, 
Okla., showed a senior bull calf to the 
reserve championship. 


CHICAGO FEEDER SHOW SELLS 
3,700 HEAD FOR $484,000 

The first Chicago September feeder 
cattle show and sale, on Sept. 25, saw 
more than 3,700 head auctioned for 
nearly $500,000. The champion carload, 
Angus yearling steers shown by Jess 
Hadley of North Platte, Nebr., were top 
sellers at $23.25 a cwt. Most of the 
entries in the auction of 188 carloads 
of 20 head to the load were yearlings 
and two-year-olds, and they brought 
their owners a total of $483,969.18. Av- 
erage weight of the 115 carloads of 
yearling steers in the sale was 693 
pounds each; they averaged $18.31 per 
ewt. Top sellers of the 34 loads of year- 
ling heifers weighing 704 pounds per 
head brought $20.50 per cwt. The 34 
loads averaged 634 pounds, averaging 
$16.47 in price. 

The ninth annual Chicago Feeder Cat- 
tle Show and Sale is scheduled for Oct. 
29-30. 


SHORTHORNS GET GOOD PRICE 
IN CHICAGO FEEDER EVENT 


The one carload of Shorthorns in 





NAMED SEC’Y 


The new Inter- 
national Charol- 
laise Cattle Rais- 
ers Association has 
named Mrs. Betty 
Lunsford to be ex- 
ecutive secretary- 
treasurer, accord- 
ing to an announce- 
ment from the or- 
ganization’s head- 
quarters in Hous- 
ton, Tex. 
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Chicago for the early feeder show some 
weeks 2g0 brought a premium price for 
Wallace Kingsbury of Valier, Mont., ac- 
cording to the American Shorthorn 
Breeders Association. The 20 two-year- 
olds averaged 982 pounds and brought 
$20 a cwt., for a per-head return of 
$196.40 on the grass-fed animals. 


COLORADAN IS N.M. WINNER 

Norman Smith of Larkspur, Colo., 
showed the grand champion and reserve 
senior champion females at the New 
Mexico State Fair in Albuquerque last 
month. 


PK SALE TO SUGAR FIRM 

The PK Ranch of Sheridan, Wyo., re- 
cently sold 1,200 yearlings to the Holly 
Sugar Company. In the 40 carloads were 
included 550 spayed heifers, to be 
shipped to Holly feedlots in California, 
and 650 steers to be fed at Torrington, 
Wyo. The steers may become the sub- 
jects of experimental feeding by the 
research department of the sugar firm; 
the animals ranged from 725 to 750 
pounds in weight. 


NATL. SHORTHORN EVENTS SET 
Dates for the National Shorthorn and 
Polled Shorthorn Show at Denver have 
now been reset for Jan. 19-20 instead of 
Jan. 12-13; this brings the event within 
National Western Stock Show week 
which runs Jan. 15-23. The annual ban- 
quet and meeting of the association will 
be scheduled for the evening of the 19th. 


AK-SAR-BEN WINNERS 

The grand champion steer of the 26th 
Ak-Sar-Ben 4-H Livestock Show at 
Omaha, Nebr., the first of last month 
was a red Shorthorn shown by Orlin Wil- 
liams of Wayne County. The champion 
Hereford steer was exhibited by Adolph 
Grimm of Douglag County. 


MOUSEL BULL IS WINNER 

A two-year-old bull owned by C. K. 
Mousel of Edison, Nebr., was named 
grand champion bull at the first annual 
Grasslands Livestock Association in 
North Platte, Nebr. More than 180 
animals were shown, as Orvil E. Kuhl- 
mann, North Platte, followed Mr. Mousel 
with the reserve champion bull. The 
champion female came from Foster 
Hereford Farms of Rexford, Kan., and 
Wilbur Drybread of Valentine, Nebr., 
showed the reserve champion. Mr. Kuhl- 
mann, the group’s president, announced 
plans for the show in 1954 would include 
$4,000 in premiums. 


GAY HEADS HEREFORD MEN 

Approximately 450 persons attended 
the annual banquet meeting of the Amer- 
ican Hereford Association in Kansas 
City last month and elected J. Douglas 
Gay, Jr., of Pine Grove, Ky., to succeed 
Herbert Chandler of Baker, Ore., in the 
presidency. Others newly named to of- 
fice were J. H. Cunningham, Marshall, 
Va., vice-president; Earl Monohan, Hy- 
annis, Nebr., a director. A feature ad- 
dress at the dinner was given by Dr. 
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CHANDLER HEREFORDS 


Range Bulls of Uniform Quality in Carload Lots 


Herbert Chandler 


Baker, Oregon 













MESSERSMITH’S HEREFORDS 


Thanks to our regular customers for a nice opening day’s business. We have one or a carload 
for sale, at price average below half our 1951 average. If you see them you'll buy. 


F. E. MESSERSMITH & SONS - 623 Emerson, Alliance, Nebr. 









200 POLLED OR HORNED HEREFORD BULLS 


Our bulls have sired top selling feeder cattle 
for many commercial cattlemen 


RUGGED BULLS 
A. B. Hardin 


REASONABLE PRICES 
Phone 022F23 


Gillette, Wyo. 











ABERDEEN-ANGUS CATTLE 
N BAR RANCH 


GRASS RANGE 


Purebred and 
Commercial 


MONTANA 








A. D. Weber, dean of the college of ag- 
riculture at Kansas State College, on the 
importance of building greater quality in 
beef cattle. 


BERRY AUCTION HELD 


The annual Hereford sale of the B, 7s 
at Cheyenne late last month resji). 4... 
a total of $35,835 for a $515 ave, ye on 
69% lots. Average price for the bulls 
was $583 and on the 20 females, $354. 
A half interest in a junior herd sire 
brought $4,000; the top female price was 
$570. 


LARAMIE AVERAGE $338 


The Southern Wyoming Hereford bull 
sale at Laramie showed a total “take” 
of $26,715 on 79 animals for an average 
of $338. The champion and top selling 
bull brought $870 and the reserve cham- 
pion went for $500. The champion pen 
of two bulls brought $455 each; the 
champion pen of three brought $450 
each. 


CHICAGO SHOW READIED 


November 28 through December 5 are 
the big days marked up on the calendar 
in Chicago for the International - Live- 
stock Exposition, in which top specimens 
of livestock and crops will be exhibited 
to nearly a half-million visitors which 
are expected this year. More than 10,- 


000 head of cattle, sheep, swine and 
horses from most of the states and 
Canada will be shown, and champions 
from state and regional shows will com- 
pete for more than $100,000 in cash 
awards and prize ribbons. 


POLLED HEREFORDS SHOWN 
DURING AMERICAN ROYAL 
Champion bull of the Polled Hereford 
Show at the 55th annual American Royal 
Livestock Show in Kansas City in Octo- 
ber was an individual owned by John M. 
Lewis & Sons of Larned, Kan. The 
champion female came from the Double 
E Ranch at Sentobia, Miss. About 130 
Polled animals were entered in the event, 
from 20 ranches in nine states. 


PRESIDENT DEDICATES 
NEW HEREFORD PLANT 
President Dwight D. Eisenhower was 
the headliner of dedication ceremonies 
for new headquarters of the American 
Hereford Association in Kansas City last 
month. More than 7,500 persons stood 
on the grounds near the new building to 
hear the President’s remarks after being 
introduced by the retiring president of 
the organization, Herbert Chandler. At 
the close of his informal talk hailing the 
Hereford industry, the President un- 
veiled a granite plaque that will later 
be placed on a 100-foot pylon, to be 
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4) Western Christmas Cards --In Color 
42 Send for FREE catalog and FREE actual ( 
43% sample card. Authentic Western Christmas 
{¥ scenes in full color by magazine cover artist, 
(3 R. R. Lorenz. These exclusive cards sold by { 
iv mail only—no stores or salesmen. LOW prices U 
\ for small or large quantities — money-back / 
iy suarantee. Excellent selection — religious, 4 
serious, humorous. Will imprint names. Mail 
it postcard now for free catalog and sample 
¥ card, No obligation. Save ad to remind you. 4! 


The LAZY R. L. pede deed COLO 
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jouN W. WILLIAMSON « sons, inc. 


1545 SOUTH GREENWOOD AVENUE. 


MONTEBELLO, CALIF. PHONE UNION 8-2121 





POLLED HEREFOROS 





RANGE RAISED BULLS 


for the 


PROGRESSIVE CATTLEMAN 
ie oh oh 


F. R. FARNSWORTH 
Rt. 4, Porterville, Calif. 
Phone White River 4F2 

Registered Polled Herefor 

Since 1931 





DOMINO RETUF 
HEREFORD BREEDING 
Specialize in Chice Range 3ul! 


WINSTON BRO‘ 


SNYDER, TEXAS 


HARDESTY RANCH 


MODERN TYPE HEREFORDS 

Colorado Springs, Colorado 

@ A few good cows with calves for 
Visitors Always Welcome 

GEORGE AND STELLA HARDEST} 


topped by a lighted plastic Hereford 
bull. In his speech the President touched 
on the improvements within the industry 
to the present, when the people of this 
country are eating 33 million pounds of 
beef each day. “The livestock industry,” 
he stated, “has grown into a tremendous 
industry. It has reached proportions 
where it affects the entire nation. If a 
cattleman is in trouble, then so are many 
other people in other industries.” 


FIRST REGISTER OF MERIT 


| HEREFORD SALE AVERAGE $941 


The Pacific International Livestock 
Exposition’s Hereford sale — the first 
Register of Merit event—brought in a 
total of $40,460 on 43 head for an aver- 
age of $941, with 23 bulls going at 
$1,306, average, and 20 females at $518. 
The top bull, consigned by W. J. Largent 
& Son of Merkel, Tex., drew a high bid 
of $9,000; the top female, consigned by 
Double M Ranch, Adams, Ore., brought 
$1,300. 


RED BLUFF BULL SALE 
OFFERS 350 IN 3 BREEDS 
A stelection of high quality Hereford, 
Shorthorn and Angus bulls will be of- 
fered Feb. 4-6 at the 13th annual Red 
Bluff Bull Sale at Red Bluff, Calif. 
There will be 250 Herefords, 60 Short- 
horns and 30 Angus, from consignors in 
eight western states. The animals will 
be carefully sifted and graded. 


VISIT TO SCOTLAND 

A 17-day tour recently ended took Mr. 
and Mrs. Stanley Sloan, Forsyth, Mont., 
to 30 cattle breeding establishments in 
Scotland, from the low arable lands to 
the rugged 4,000-foot-high summering 
grounds where Highland cattle only are 
able to stand the rigors of climate and 
raise heavy calves. The couple attended 
the annual heifer show and sale held at 
Oban, where Mr. Sloan spoke briefly 
about the onganization of the American 
Scotch Highland Cattle Association in 
the United States and crossbreeding. 


DENVER TO SHOW SHORTHORNS 
When the National Western Stock 
w is held, Jan. 15-23, 1953, at Den- 
r, it will include the first Shorthorn 
nt ever to be featured there. Con- 
srable interest is accruing to the 
inning of this show, definite date for 
ich is as yet to be decided. 


LLED HEREFORD SALE 
DEC. 10-12 AT DENVER 
“he annual show and sale sponsored 
the National Western Polled Here- 
d Association will be held Dec. 10-12 
Denver. Included in the offering will 
42 bulls, 45 females and two pens of 
nree range bulls. The association will 
iold a banquet the evening of the 11th. 


ANXIETY HEREFORDS TO SELL 
The Anxiety Hereford Breeders has 
heduled its annual sale for Dec. 14, at 
narillo, Tex. The organization’s aim 
“the improvement and perpetuation of 
nxiety 4th Herefords.” 
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Bulls Bulls Bulls 


BULLS 


AS A MATTER-OF-FACT 


HUNDREDS OF 


eS 


Herd Bulls, Range Bulls, Farm Bulls—ALL 
KINDS — ALL AGES. Lots of two-year-old 
bulls. If you need a bull or a hundred bulls 
this is the place to buy them. 
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Sale at the 
Stock Show Bull Barn 


FORT WORTH, TEXAS 


Sponsored by Texas Hereford Association 


NOV. 23-24 


Two BIG Sale Days... 


Selling BULLS and FEMALES 
each day. 


Sale begins 9:00 A.M. each day. 
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POLLED HEREFORDS 


THE WEST'S LEADING ANNUAL POLLED EVENT 


SHOW and SALE 


Sponsored by National Western Polled Hereford Association 


DENVER,COLO. 
DEC. 10-11-12 


Sale Starts at 12 Noon December 12 in Lamont Sale Pavilion 


Stock Show Grounds 
Denver Union Stock Yards 


184 of the Nation's Highest Quality Polled Herefords 


42 Bulls—45 Females—2 Pens of 3 Range Bulls in Sale 


For Copy of Catalog Write 
HAROLD FULSCHER, Sale Manager 
Littleton, Colorado 





BANQUET AT 
COSMOPOLITAN HOTEL 
EVENING OF DEC. 11 


Paronal Wheaton | 


The personal papers of the late Dr. 
Cooper R. Curtice, eminent agricultural 
scientist and parasitologist, have been 
presented to the Library of Congress by 
the Curtice family in Fairfax, Va. Many 
of the manuscripts contained in the col- 
lection relate to an important aspect of 
medical and agricultural science; it was 
Dr. Curtice who, with his colleagues, be- 
gan research in 1884 which led to estab- 
lishment of the fact that cattle ticks 
carry the dread “Texas fever.” The dis- 
ease literally paralyzed most of the 
southern states’ cattle industry in the 
90’s. 

A cheerful report comes from the 
home of F. E. Mollin, who is recovering 
from an illness which hospitalized him 
at Akron, O., last month after a trip to 
Washington for the National. The asso- 
ciation’s executive secretary plans to re- 
turn to his regular business duties in 
mid-November. 


Walter Thurston has been appointed 
special assistant to the secretary of ag- 
riculture to serve as U. S. director of 
the Mexican-United States Commission 
for the Prevention of Foot-and-Mouth 
Disease in Mexico. He is a former am- 
bassador to several Latin American 
countries, including Mexico. (The pres- 
ent outbreak of foot-and-mouth disease 
occurred May 23 in the state of Vera- 
cruz. Joint commission action has con- 
fined the disease to an area within a 
radius of 25 miles of the original point 
of infection.) 

W. Hugh Baber of Chico, Calif., a 
past president of the California Cattle- 
men’s Assciation and a director of the 
California Wool Growers Association, of 
which group he is also a past president, 
has been named “Livestock Man of the 
Year” in recognition of his 35 years of 
leadership in the industry of the state. 


November, 1958 


Auctioneers: 
CHAS. CORKLE 
H. B. SAGER 


You save time on long distance calls when you CALL BY 


NUMBER. 


P.S. Ask for a free “Blue Book” of personal telephone 
numbers at the telephone business office. 


The Mountain States Telephone & Telegraph Co. 





Formal presentation of the award took 
place Oct. 31 as a special feature of 
San Francisco’s Grand National Live- 
stock Exposition, during the city’s 
“Chamber of Commerce Night.” 

Myron E. Krueger, professor of for- 
estry at the University of California, 
has been appointed a special consultant 
on forestry to the secretary of agricul- 
ture. He has been assigned to work with 
Assistant Secretary J. Earl Coke. 

Romeo E. Short, assistant secretary 
of agriculture and director of the For- 
eign Agricultural Service, has resigned 
his positions for health reasons. Secre- 
tary Benson in accepting the resignation 
asked Mr. Short to continue to serve as 


a consultant to him. Named to replace 
Mr. Short was John H. Davis, director 
of commodity marketing and adjustment 
and president of the CCC. Howard H. 
Gordon, PMA administrator, will take 
over the latter post. 


Elbert H. Reid has been appointed 
chief of the division of range research 
at the Rocky Mountain Forest and Range 
Experiment Station with headquarters 
at Fort Collins, Colo. He was formerly 
assistant chief of the division of range 
research with the Forest Service at 
Washington, D. C. The station has been 
newly combined to serve Arizona, New 
Mexico, west Texas, Colorado, Wyoming, 
Kansas, Nebraska and South Dakota. 
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WESTERN 
COWBOY BOOTS 


High Grade, Fancy, 
Handmade 


Made Like You Like ’Eim 





Write for new catalogue 


CRICHET BOOT CO. 


El Paso 39, Texas 





SMOKED WHITEFISH 


(CANADIAN) 


10-Ib. carton, 
postpaid 





West Fargo, N. D. 









WHEATLAND RANCH 


Aberdeen-Angus Breeding Stock 


For Sale 
James B. Hollinger Chapman, Kan. 













EXTRA LETTERS OR 
FIGURES ~ 25% EA, 





Complete with set of figures | to 10, bottle of ink and 
fullinstructions. all for $525, postpaid. 


CATTLE 
BLANKETS 


Made from quality ma- 
terials. expertly tailored, 
all sizes. Prompt service: 
Write for circular and 
prices. 


EAR TAGS 


Several kinds to 
select from, Write 
for prices. 





MRL Ae yy 


NECK CHAINS | 


1.Bright silvery 
finish chain. 
2.Solid brass num- \ 
ber plates. 
3. Key ring fasteners 
4. Priced reasonable. 
Illustrating neck chains, ear tags, 
marking devices, syringes, veterinary 
instruments, brushes, combs, clippers, 


horn and hoof tools, remedies and hune 
dreds of items for the stock raiser, 


—Write for it. 


BREEDERS yu f oa rahi 














Benson Proposes 
USDA Reorganization 


| 


Proposed changes in the USDA an- | 
nounced by Secretary Benson would di- | 


vide the department into four main 
groups: (1) Federal-States Relations; 
(2) Marketing and Foreign Agriculture; 
(3) Agricultural Stabilization, and (4) 
Agricultural Credit. 


ing around, the 
manage the public lands 


would continue to 


manage the 


research work. 


They Help Building Fund 


ARIZONA NEBRASKA 
Homer Arnn By-the-Way Ranch 
Thos. F. Griffin J. M. Clark 
Ed Horrell Geo. M. Heinz 

| Roberta J. Nicholas & Son 
| Sierra Bonita NEW MEXICO 


Ranch W. R. Ferguson 
Joe Slaughter M. B. Kincaid 
| ARKANSAS W. A. Winder 
| E.L. Cox A. D. Woofter 
CALIFORNIA & Sons 
C. M. S. Anderson NEVADA 
W.J.& H. M. Robert J. Compston 
Bordes Ted M. Thompson 


Bosse & Son NORTH DAKOTA 


| Central California Math Dahl 


Cattle Co. Sylfest Oygaard 
R. L. Cooper Merton Sheldon 
E. F. Glenn OREGON 
Brothe Bros. J. K. Fox 


George Hamilton 
Gilbert W. Harris 
Robert E. Marble Herman Oliver 
Lawrence Oliver Henry E. Rooper 
W. S. Orvis & Sons W. E. Ross 

L. G. Robertson SOUTH DAKOTA 
George Roeth III F. D. Faust 
Hannes Schroll E. A. Garrett 
Mrs. L. E. WilliamsMr. & Mrs 


COLORADO Bill Howe 
I. T. Grounds Kenneth C. Johnson 


Banning Lewis James Ramey 


Hammond Bros. 
Herold Ranch 


Ranches Streeter Ranch 
F. E. Molli TEXAS 
Sid eas . Teainard Cattle Co. 
Jesse G. Taylc *, Brainard 
FLORIDA Combs 
Alto Adams, . McKee 
LeRoy Bass Masterson 
M. M. Weiss \SHINGTON 
KANSAS le Coffer 
Mrs. Herb J. } berg Bros. 
Harry Darby 1a Stock Assn. 
C. W. Floyd NYOMING 
MISSISSIPP! Forgey 
M. P. Moore Howes 
MONTANS eley Land & 
John A. Kueile: ttle Co. 
Lost Lake Li A. Olson 
stock Co. 1 Livestock 


T. C. Morris rp. 








These groups, the 
Administrative services group and the 
solicitor would report to the secretary. 

To mention only a part of the shift- 
Forest Service would 
come under group No. 1 and it would 
administered 
now by the Soil Conservation Service 
under Title III of the Bankhead-Jones 
Farm Tenant Act. The Forest Service 
forest 
resources and would also take over from 
the Agricultural Research Administra- 
tion some more forest disease and pest 


DO YOU HAVE 
A CHOICE? 





Or Are You Growing 
One-Way Calves? 


American Brahman Crossbreds are Two- 
Way Cattle. They wean in milk-fat slaughter 
flesh. This gives you a Two-Way choice on 
the market. 

If the slaughter calf market is yp you 
can cash in for the bonus. If feeder demand 
is strong you have weight and thriftiness 
to offer. 

In either case you will go to market with 
a 50 Ib.-per-calf heavier load with American 
Brahman crossbreds. 

For detailed performance reports 


FREE 
Write Dept. C 
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BREEDERS ASSOCIATION 


piel me Celi bY 7 Wa 


HOUSTON 2, TEXAS 





MORE PROFITS underAVERAGt 


Under average farmin 

conditions, Milking Shorthorns 
will give more profit because they 
convert home-grown feeds and 
roughage into meat, milk and 
butterfat most economically. A 
Milking Shorthorn holds highest 


butterfat record in world— also .——— 
highest records’on twice-a-day milk- at 
ing! Milking Shorthorns are BIG Peake 
... have capacious deep body — CMF NIN 


ammary development of da 


m 

cattle. Their TWO-WAY bargain- > 

ing value plus greater saleability of } SY 

calves means greater farm security 

under uncertain world conditions. 

Get FREE facts or subscribe to Milk- - 

ing Shorthorn Journal. 6 months, $1.00; AU5 

$2.00 per yr.;3 yrs., $5.00. 

AMEKILAN MILKING SHORTHORN SOCIETY 
Dept. AC-5, 313 S. Glenstone Ave. 


Springfield, Mo. 
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Stockmen Attention: The Caswell-Larson 
Automatic Currier keeps livestock sleek, 
clean, comfortable; free from grubs, scab, 
lice, flies, and skin diseases. Makes hides 
worth more; 
weight faster. 









cattle sell higher, gain 
A real money maker for 
every feeder. 
New self-acting, self-cleaning, long wear 
ing steelcombs. Dipper pump " 
measures the oil—no valves, [| FF p *] 
no leaks, no waste. Saves a 
ences, buildings, feed bunks 


ALSO AUTOMATIC HOG OILER ia. | 
Be humane to your stock—at a profit. Write PY, 
i 













for FREE circulars, low prices and opinions | 
of users. 
steer,’’ 







‘**‘More important than an extra : 
Fs 
—— 


says one. Dealers and salesmen }°9 


wanted. 
CASWELL MFG. Co. 


Dept. » 21 





CHEROKEE, IOWA 
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PR Chairman Stresses 
‘Beef Bargain’ Theme 


Among addresses and_ discussions 
heard by nearly 5,500 meat industry 
members who attended the 48th annual 
meeting of the American Meat Insti- 
tute in Chicago Oct. 2-6 was one by 
O. W. Lynam of Burdett, Kan., chair- 
man of the American National Cattle- 
men’s public relations committee. A 
bigh point of Mr. Lynam’s commentary 
is to be found in the following: 

“This problem of getting beef to the 
public at a price it feels it can afford 
to pay should be of first priority to the 
industry. Economy must be practiced 
in production, in processing and also in 
merchandising. The cattleman should be 
interested in the consumer’s welfare be- 
cause his income is a share of the con- 
sumer’s earnings. The public relations 
section of the industry must keep the 
public informed of the facts and that 


beef is not an expensive food. We must 
win the buying public over to our side 
and show it that today when consumers 
go out and purchase beef they are ac- 
tually obtaining the greatest food bar- 
gain in history. 

“Meat promotion must be a continu- 
ous program. Meat is America’s great 
energy food, produced in such abund- 
ance that everyone can share in its 
values. Beef of all kinds is going to be 
in heavy supply for some time to come, 
and people will need to be told over and 
over again how nutritious, how delicious 
and how inexpensive it really is. They 
must be reminded that beef is really a 
‘bargain buy’ now.” 


BARGAINS IN PAINTINGS 
An $8 value in Jackson Grey Storey 
western paints may be had for 50 cents 
and a tag from a Purina cattle feed bag. 
Address Ralston Purina Co., 1032 Check- 
erboard Square, St. Louis 2. Mo. 








HOTEL RESERVATION FORM 


| expect to attend the 57th Annual Convention of the American National ‘Cattlemen's 
Association, to be held in Colorado Springs, Colo., Jan. 12-14, 1954, and request that 


hotel accommodations be reserved as follows: 


| expect to arrive about........ iia ai acer SORGEEY eccsnccines shia 


| expect to leave 


BBC wisicsticenititncss iactelaie tictcncaabie weeeeON SANUAaryneeeeeee Bi a 2 


1954 
1954 


Important: Reservations without date and approximate time of arrival cannot be used. 


Below is a list of the hotels to be used. In addition there are numerous motor courts 
with very fine accommodations ranging from $5 per day for one or two persons up to 
$18 per day for four to six persons. If you desire motor court accommodations, please 
indicate on line "First Choice" below. You will be assigned to one of the finest courts 


in the region. 


(Where rates are specified, accommodations will be provided at that rate if avail- 
able, otherwise the next highest rate will apply.) 


Name of Hotel 


ALAMO HOTEL 
ALBANY HOTEL 
EE NIN ncn dans tine socinseneesiinanna dee 
PATE TORBEN osecs cc cscevecanss 

BROADMOOR HOTEL 
JOYCE HOTEL 


Single Room with Bath 
I I iss Sh a Bas Se ac ca cies daeecnkamicalg aa 





Double Room with Bath 


..... $4.50 - 6.00 $ 7.00 - 9.00 
OMe? 8.00 - 9.00 
. 4.00 - 6.00 5.00 - (Twins - $7.00) 
4.00 - 6.00 6.00 - 9.00 
3.50 - 5.00 5.00 - 7.00 
.- 8.50 - 14.00 - (Suites-$20.00) 
plies 4.00 - 5.00 - (Twins - $6.00) 


(Suites available in most hotels. Rates depend on accommodations) 


Please indicate hotels of your choice in the following order and check approximate 


rate bracket: 


Is. ieessecissnipideatieisiigbinniinetalslindeii SUNG cincntcsecsinscoteadniscstnddaxiaennesceakces asammmmennes 
i cia i an i aati os De GUN sss cetacean hncaaeclaneeaieaeeral alone 
SD stepson diac UW fiscascstsiccscetbacssasscensassinuronumadeaaasamumammaaaeata 

$3.50 $.500 $7.00 $9.00 $12.00 $15.00 $18.00 $20.00 


RATES: ( ) © -3 ee ( 


( ) ( ) ( ) ( ) 


Names of those to OCCUPY OOM .serssssssseseee sinssrinanctpaianinneaesentioesienntananisnananiiiiaiis cneanmenocsinenieniceasinge 


Please mail to: 


Clayton J. Banta, Director 
Conventions - Publicity 
Chamber of Commerce 
Colorado Springs, Colorado 


Reservations will be confirmed to you directly by the hotel or motor court to which you are 
assigned. Choice preference will be followed insofar as possible. Should you arrive later than 
specified please notify the hotel or motor court directly. 


Note: All reservations and confirmations will be made in the order received. 


Name... 


SS 


November, 1953 

















“YOUR PREDICTION 


SAVED MY FARM" 


RL aE aI MR 
Mr. Leon Reiswig, rancher, of Hooker, 
Oklahoma, writes us: 
“Last year you predicted a drop in cat- 
tle prices to hit in the fall. I was 
heavily in debt and figured you knew 
your business, consequently I sold all 
my cattle at a good profit. Your pre- 
diction saved my farm. Some people 
now say I was smart, most say I was 
lucky, and do you know what I do? I 
recommend your service.” 
We have received many similar 
from other subscribers to 


DOANE AGRICULTURAL DIGEST 
Thousands of other farmers and ranch- 
ers selling and producing cattle, hogs, 
milk, poultry and eggs, sheep, corn, 
wheat, soybeans, oats, and other farm 
products also profit from Digest advice. 
The twice - monthly reports interpret 
trends, predict outlook on prices, mar- 
kets, surpluses and shortages ahead, and 
advise on new methods. Write today for 
FREE SAMPLE REPORTS and see how 
the Digest can help you make more 
money. 


Doane Agricultural Service, Inc. 
Dept. 620 
306 Plymouth Bldg., Des Moines 9, lowa 


letters 





Advertising and Quality Sell Vaccimes and Serums. 


Quality is set by U. S. Government that_ licenses 
and inspects all veterinary laboratories. Theréfore, 
all products must be good. 


Livestock prices are lower, so read the following 
prices and save money: 


1. Blackleg Bacterin, 8c per dose, lower if 100 
doses or more. 

2. Hemorrhagic Septicemia Bacterin, 8c per dose, 
less in quantities of 100 or more doses. 


3. Clostridium Chauvei-Septicus Bacterin. This is 
a combination of Blac! Bacterin, Hemor- 
rhagic Septicemia Bac and Malignant 
Edema. Three-way, administered in one dose, 
20c per dose, less in quantities of 100 or more. 


4. Redwater Bacterin, 10c per dose. 






Also Instruments. SOG: GWU R acai neces $1.25 
10cc syringe... 2.25 
40ce syringe.............. -- 3.56 


Herdsmen and 4-H Club Supplies of All Kinds 
Biologics by American Scientific Laboratories 


TAYLOR BROKERAGE & DISTRIBUTING CO. 
309 East 10th St. Bldg. Kansas City, Mo. 





Made your plans for the American 
National convention? ... Jan. 12-14, 
Colorado Springs. 
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Nov. 16-18—Florida State Cattlemen’s Assn. 
convention, St. Petersburg. 

Nov. 28-Dec. 5—International Livestock Expo- 
sition, Chicago. 

Dec. 4—Colorado Cattlemen’s mid-winter meet- 
ing, Colorado Springs. 

Dec. 4-5—California Cattlemen’s Assn. 
vention, Santa Cruz. 

Dec. 8-9—Gerogia Livestock Assn. convention, 
Macon. 

Jan. 5-9—Phoenix (Ariz.) Show. 

Jan. 12-14, 1954—Convention, American Na- 
tional Cattlemen’s Assn., Colorado Springs. 

Jan. 15-23—National Western Stock Show, 
Denver, Colo. 

Jan. 29-Feb. 7—Southwestern Exposition and 
Fat Stock Show, Fort Worth, Tex. 

Feb. 12-13—Alabama Cattlemen’s Convention, 
Montgomery. 

Feb. 18-19—Louisiana Cattlemen’s Assn. 
vention, Alexandria. 

Mar. 25-27—Tucson (Ariz.) Livestock Show. 


CHICAGO LIVESTOCK PRICES 


Oct. 27, 1953 Oct. 24, 1952 


con- 


con- 













Steers, Prime .............. $24.50-29.50 $32.25-36.50 
Steers, Choice ............ 21.50-27.25 29.50-34.50 
Steers, Good ................ 17.50-23.50 26.00-30.50 
Cows, Comm, .............- 12.00-14.00 18.00-21.00 
Vealers, Ch.-Pr. .......... 22.00-24.00 32.00-34.00 
Vealers, Cm.-Gd. ........ 15.00-22.00 25.00-32.00 
Calves, Ch.-Pr. ............ 14.00-20.00 22.00-28.00 
Calves, Cm.-Gd. .......... 11.00-14.00 16.00-23.00 


F. & S. Strs., Gd.-Ch... 15.50-21.50 23.50-31.00 
F. & S. Strs., Cm.-Md. 10.00-15.50 16.50-24.00 
Hogs (180-240 Ibs.).... 20.25-20.75* 18.10-18.50 
Lambs, Gd.-Ch. ........- 18.00-20.00 20.00-23.50 
Ewes, Gd.-Ch. ............ 5.00- 6.00 5.25- 6.00 


*180-220 Ibs. 
WHOLESALE DRESSED MEATS 


(Chicago* ) 
Oct. 27, 1953 Oct. 22, 1952 





Beef, Prime ...............-.$42.50-44.50 $52.50-57.50 
Beef, Choice ................ 39.00-42.00 52.00-56.50 
BE IN icitncctnaicoones 35.00-37.00 48.00-52.00 
a eens 25.00-31.00 38.00-45.00 
ITs IED, Sccscccccnctcnsses ecececeseenee---- 35.00-38.00 
Veal, Prime .............. .. 37.00-41.00 54.00-57.00 
Veal, Choice ................ 32.00-38.00 44.00-54.00 
WON, IE ooencencccccsccene 23.00-34.00 40.00-46.00 
Lamb, Choice ............. . 38.00-41.00 48.00-52.00 
Lamb, Good .............. ss RBI DO ciceecitien 


Good 
Pork Loin, 8-12 Ibs..... 46.00-48.00+ 47.00-49.00 


*Priced at New York in 1952 tables. 
+8-20-lbs. quoted this year. 


COLD STORAGE HOLDINGS | 
(In thousands of pounds) 





Sept.30 Aug.31Sept.30 5-Yr. 

1953 1953 1952 Avg. 

Frozen Beef ....134,170 132,945 163,522 88,320 
Cured Beef .... 8,740 8,187 8,186 8,632 
Lamb, Mutton 9,892 9,460 12,553 8,802 


Total Pork ...... 198,077 265,981 290,931 259,404 
Total Poultry 175,763 127,340 182,786 146,026 


FEDERALLY INSP. SLAUGHTER 


(In Thousands) 


Cattle Calves Hogs Sheep 
Sept., 1953.......... 1,644 687 4,059 1,366 
Sept., 1952.......... 1,215 496 4,290 1,243 
9 mos., 1953...... 12,586 4,945 38,084 10,368 
9 mos., 1952...... 9,371 3,660 43,936 8,980 


NEW MILL DEVELOPED 

A new portable power take-off and 
stationary model of the “all purpose” 
ear corn roller mill has been put on 
the market by the Peerless Equipment 
Company of Joplin, Mo. The mill han- 
dles ear corn, shelled corn, milo, oats 
and other grains in a new model said 
to offer improvements over the first 
one introduced in 1952. It will process 
up to 200 bushels of crumbled ear corn; 
a two- or three-plow tractor will operate 
it. 
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RANCHES, FARMS 








FOR SALE 
OREGON RANCHES 


IF INTERESTED in Oregon Stock Ranches 
or diversified farms write for listings to 


H. H. SCHMITT CO. 


PRINEVILLE, OREGON 











WANTED! 


LARGE CATTLE RANCHES TO 
EXCHANGE FOR ARIZONA AND 
CALIFORNIA PROPERTIES 


LOYAL C. STAHL, JR. 
630 Title & Trust Bldg., Phoenix, Arizona 








FOR SALE: 1,280 acres deep peat soil. Located 
in South Fla. on highway, 30 miles from Palm 
Beach. Will run 4,000 head cattle from May 
to November and 1,900 from November to May. 
Fenced, ditched, dyked, pumps for excess water. 
This type pasture produced 2,000 lbs. beef 
gain per acre per year at Everglades Experi- 
mental Station in Belle Glade, Fla. Priced rea- 
sonable at $200 per acre, private sale. Terms 
accepted or will sell half interest. Write, Box 
794, Pahokee, Fla. 


150 RANCHES, Your Choice, Prices Reduced; 25- 
55 rainfall, high capacity nutritious grasses, 
mild winters; Flint Hills, Kansas, Osage, Here- 
ford Heaven, Oklahoma. Write carrying ca- 
pacity, investment desired. Also Motels.—A. E. 
Wade, Realtor, Clinton, Oklahoma. 


COLORADO AND WYOMING 
RANCHES 


are selling for less money. We have a 
number of ranches on our listings (big, 
medium or small ones) priced to sell. Con- 


tact 


H. W. King, Ranch Broker 
P. O. Box 2103, Denver, Colo. 
Phone AComa 2997 


Dakota ranches and stock farms. Gains beat 
Kansas Flint Hills. Dry cows hit 1,500 Ibs. 
Write for USDA production figures and free 
list. Tex Evridge, Sturgis, So. Dak. 


FOR RANCHES, GROVES OR HOMES contact J. H. 
Holben, Realtor, Lake Wales, Florida. 





IF YOU WANT 
to sell your ranch or buy, use 
PRODUCER classifieds. 
AMERICAN CATTLE PRODUCER 
515 Cooper Bldg., Denver 2, Colo. 





OCT. 15 PARTY & sATTLE 
Parity for catt ¢c 15 was 71 
per cent; aver vas $14.70. 
Slaughter steers averaged as 
follows: Prime $§ per cent of 
parity); choice per cent); 
utility $12.84 ( nt); utility 
cows $10.32 (60 ; all feeder 
steers at Kansas (69 per cent 
of parity). The ower grades 
has strengthene 15. 
COW-HEI sHTER 
in Septem- 


Cow and heif it 
ber 1953 was 4{ ! 
ally inspected ; 
44.5 per cent i 


of all feder- 
mpared with 
1952. 


“WHERE TO BUY” CLASSIFIED DEPARTMENT 


Classified rates: 70 cents a line; lower rates for 3 and 6 insertions. Figure a line as 7 words, 


AUCTION SCHOOLS 


Learn Auctioneering. Term soon. Write for cata- 
log. Missouri Auction School, Box 8425E7, Kan- 
sas City, Missouri. 








—.. 


LEARN AUCTIONEERING. Free catalog. Reisch 
suction Scnool. Mason City, lowa. 


INDIAN RELICS 


6 PERFECT ancient Indian arrowheads, $2.00; 
urooved stone War Club, $2.00, $3.00; Grooved 
tomahawk, $3.00, $4.00; Fine peace pipe, $5.00, 
uist free. Lear's, Glenwood, Arkansas, 


IODINE FOR CATTLE 
CATTLEMEN, ATTENTION: Use pure powdered 
livestock Iodine—‘DFI'’—in your stock salt or 
minerals. Especially effective in preventing 
slow breeding in cows and weak or stillborn 
calf losses often mistaken for abortion trou- 
bles. Widely used over western range states 
since 1936. Market price. Write—-CULLINAN’S 
Bucktail, Nebr. 


TANNING 


We will tan anything from a mouse to a moose, 
Either with hair on, or various kinds of leather. 
Manutacturers gloves, garments, robes. Quick, 
efficient reliable. Free price list. Valcauda Fur 
Co., National Bidg., Seattle, Wash. 





MISCELLANEOUS 





DO YOU find it difficult to secure information 
about sheep and sheep ranching methods? The 
Sheep and Goat Raiser reaches more sheepmen 
with more information on range sheep thap 
any magazine published. Subscription rates; 
$2.00—two years, $5.0U—five years. SHEEP & 
GOAT RAISER, Hotel Cactus Building, San 
Angelo, Texas. 


Send 10c for lists either shotguns, rifles, hand- 
guns, ammunition or send 25c for all lists. 
FRAYSETH’S, Willmar, Minnesota. 





SEEDS 





King Ranch Bluestem and many other excellent 
range and pasture reseeding grasses. Guy 
Hutchinson Company, Uvalde, Texas. 


_Made your plans for the American 
National convention? .. . Jan. 12-14, 
Colorado Springs. 


RESERVATION REMINDER 


Probably most readers do not need to 
be reminded about the National Western 
Stock Show at Denver, which opens Jan. 
15—the day after the American Nation- 
al’s convention ends in Colorado Springs. 
But perhaps many of them should be re- 
minded about the necessity to make their 
Denver reservations and ticket arrange- 
ments well in advance. The scramble for 
last-minute accommodations is always a 
lively one and the best way to stay ahead 
of the game is by getting yours 4s 
quickly as possible. For Stock Show 
tickets and all information, write: Na- 
tional Western Stock Show, Stock Yards 
Station, Denver 16, Colo. For room 
space, we suggest you communicate with 
the hotel of your choice at once, also, 
as the situation in that respect is always 
a “tight one” for some time prior to 
Stock Show Week. (Reservation blank 
for the national convention in this issue 
for your convenient use.) 


AMERICAN CATTLE PRODUCER 











